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NO ACTION BY THE 
SUBURBAN EXCHANGE 


Question of Increased Brokerage and 
Commissions Referred Back To 
Executive Committee. 





VIEWS OF COMPANIES TO BE HAD. 
| 
Interest of Local Agents and Brokers | 
Cannot be Disassociated—Senti- 
ment of Meeting. 


No definite action was taken at the | 
special meeting of the Suburban Fire | 
Insurance Exchange, held at this city on 
Tuesday, with respect to brokerages | 
and commissions in the field. 

Attendance at the gathering, in view | 
of the importance of the subject slated | 
for review, was disappointingly small, 
and it is hoped when the matter is| 
again up for discussion greater interest | 
will be shown by company representa- 
tives. 

It became evident early in the meet- | 
ing that the proposition to increase | 
brokerages from 10 to 15 per cent, could 
not carry, unless the local agents were 
likewise accorded an advance. The as- 
sociated boards of the agents had sug- 
gested a ten per cent. contingent in 
excess of the flat 20 per cent. now al- 
lowed them. 

Not a few company men thought this 
figure too high, but were willing to com- 
promise on 5 per cent contingent. 

It was finally decided to refer the 
whole subject back to the executive 
committee of the Exchange for further 
review; the committee meantime to cir- 
cularize the company members, using 
the replies had from them as a basis 
for further report and recommendation. 

Jn the minds of many it was not a 
question so much of the amount of con- 
tingent allowed local men, as the form 
in which it would be figured. 

The general sentiment of the meeting 
seemed to favor the 15 per cent. brok- 
erage, though only in conjunction with 
a further increase of some sort to local 
agents. 





ALTOONA SCHOOL INSURANCE. 


Altoona, Pa., Feb. 17.—A report on the 
school insurance carried in this city 
has been made by the secretary of the 
Altoona School Board. It is divided as 
follows: $285,550 on buildings; $45,100 
on contents; $50,000 on boilers. The 
heaviest insurance is carried on the 
High School, $100,000. The school board 
contemplates carrying additional insur- 
ance. 
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The Fireman’s Fund 
Insurance Company of San Francisco 








BERNARD FAYMONVILLE, President 





ITH the LARGEST ASSETS, the LARGEST PREMIUM INCOME, 


W and the LARGEST RESERVE for the protection of outstanding 
policies in the history of the Company, with a PAID-UP CAPI- 
TAL OF $1,500,000, and with a NET SURPLUS OF $2,251,245.30, the 
Company enters the second half-century of its career with confidence in- 
spired by the splendid loyalty and good-will of its agents and friends, and 
with hopes for future success justified by past achievement. 


The following essential features of the Annual Statement, made ac- 
cording to the California standard as of December 31, 1913, are presented 
with satisfaction: 


$9,864,871.84 
7,613,626.54 
7,462,946.51 
5,118,514.90 
2,251,245.30 
Paid-up Capital 1,500,000.00 


Policyholders’ Surplus, $3,751,245.30 


Surplus Fund 
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INSURANCE VALUE. 
OF A LIFE SHOWN 


| Amount of Protection Needed Indicated 
in Figures Giving Present Worth 
of $1,000 Income. 








FACTORS USED IN CALCULATIONS, 


Results Arrived at by Two Underwrit- 
ers—Expectancy, Earning Power 
and Interest Considered. 


The 
to place upon a person’s life under any 


question of the insurance value 


given conditio 1s, inter2st 
ing, but may be of the greatest impor- 
tance to an applicant for life insurance. 
Unable usually to decide such a ques 
iion for himself, the insured more often 
than rot can get little definite informa- 
tion from the agent. There seems to be 
lacking a of figuring in most 
cases where the question presents 
itself, but there can be little doubt that 
income is the proper basis on which to 
gauge the value of a life and the amount 
of life 
How One Manager Figures It. 

T. R. Fell, manager at New York for 
lthe Massachusetts Mutual Life, has 
figured out the present worth of $1,000 a 
year income at the different ages, based 
|}on the American Experience Table and 
| interest at In discussing 
this scale Manager Fell says: 


is not only 


basis 


i»surance protection desirable. 


5 per cent 


“If you are earaing a certain income 
which is being spent for the support of 
a wife and family, that income has a 
present worth which be easily 
figured. The present worth of that in- 
come is the amount at risk, through 
your death, so far as your wife and 
children are concerned. The present 
worth depends upon the rate of mor- 
| tality and rate of interest assumed. 
| “The present worth of an income of 
| $1,000 a year for every age from 25 to 


can 





60, on the basis of the American Experi- 
}ence Table of Mortality and 5 per cent. 
}interest is as follows: 


Age Presant 
Worth 
$11,901 
11,662 
11,416 
11,164 
10,905 
10.640 
10.370 


Age Present 
Worth 
$14,191 

14,039 
13,881 

13,716 

13,544 

13.364 

13,179 

12,985 

1 

1 

1 

1 


| Age Present 
Worth 
49 


10.095 
+ S14 


S3 
74 5 ; ) 
2 
33 


14,608 2 5 
14,476 


14,336 


, 9.241 


S449 


2,1: 

“First, figure the income which 
receive each year, which would cease at 
your death. (The amount of your in 
vestments do not count; in the event 
of your death they will pass on to your 
next heir who will receive the income on 
them.) Then look for your own age in 
the above list Opposite your age is 

(Continued on page 5.) 
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OUR PROBLEM! 





To render such Agency Service as will make LIFE INSURANCE SALESMANSHIP ATTRACTIVE! 


To train our men so that THE LIFE INSURANCE AGENT OF TODAY AND TOMORROW WILL BE 
WELCOME IN THE OFFICE OF THE MERCHANT AND THE BANKER, AND IN THE 
HOME OF THE CLERK AND THE WORKING MAN. 


TWENTIETH CENTURY AGENCY SERVICE ONLY! 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 
JOHN M. HOLCOMBE, President. 





EXPERT KNOWLEDGE NERDED 


ARGUMENT AGAINST PART-TIMERS. 
But There Are Difficulties in the Way 
as Shown by C. T. Brockway 
of Syracuse, N. Y. 











Another entrant into the discussion of 
the part-time question is Charles T. 
Brockway, of Syracuse, N. Y., general 
agent for the Northwestern Mutual 
Life. Mr. Brockway has some very de- 
cided ideas on the question of the em- 
ployment of part-time agents and in a 
letter to The Eastern Underwriter, he 
points out interestingly the problems 
involved. Mr. Brockway believes that 
in view of the fact that the life insur- 
ance business is so highly specialized, 
requiring expert knowledge, it should be 
in the hands of men who thoroughly 
understand it. There are some diffi- 
culties in the way however, and these 
Mr. Brockway states in the following 
letter: 

“Editor The Eastern Underwriter. 

“It is my belief, founded upon some 
investigation, that a considerable pro- 
portion of the part-time agents are 
made agents simply for the purpose of 
securing a small line of personal friends, 
business associates or employes, with- 
out any expectation that they will do 
any real soliciting—in other words that 
commissions paid them is simply graft. 
In some cases I fear that men are made 
such agents principally in order that 
they may be allowed commissions upon 
their own insurance. 

“Nevertheless I am not prepared to 
say that part-time agents should be 
wholly eliminated at the present tim 
though I am inclined to the opinion that 
eventually-it will come to this. At pres- 
ent it is difficult to sce how new agents 
can be secured in considerable numbers 
without allowing them to ‘try out their 
ability’ to succeed in life insurance on 
the part-time basis. Also it is difficult 
to see how the country districts can be 
worked without having a considerable 
number of such agents. I fear that to 
cut them out, in the country, would re- 
sult in such a reduction in the soliciting 
that many men would go without life 
insurance who ought to have it, and 
who could be written as a result of such 
soliciting. 

“Life insurance is a business which 
is now so highly specialized, and one 
which requires so much expert know- 
ledge in order that it may be done wise- 
ly and well, that it must, it seems to 
me, be the hope of every well-wisher 
of the business that gradually, and as 
rapidly as possible, it shall come into 
the hands of men who thoroughly un- 
derstand the business; which means, of 
course, those who are giving to it their 
entire time. In my opinion no man, or 
at least, very few men can be thorough- 
ly proficient in life insurance without 
making it an exclusive business. 

“How these improvements in the 
situation are to come about it is diffi- 
cult to tell. The Life Underwriters As- 


sociation of this city is furnishing a} 
course of lectures to the students in 
the Department of Economics in Syra- 
cuse University. These lectures are 
also attended by a good many life 
agents and a few citizens. Similar 
courses are being given elsewhere. 
These are helpful but relatively they 
are only a drop in the bucket. Perhaps 
the projected general educational cam- | 
paign may help maturity; but, so far 
as the present outlook is concerned, I | 
see no way in which men can be edu- 
cated to a thorough knowledge of the} 
business except by the old methods, i. e,, 
the supervision and instruction of com- 
petent general agents or managers, 

“At the present time perhaps the 
most hopeful feature of the situation is | 
the general interest in and omg 
of the subject. I feel confident that this 
will result in considerable improvement | 
in the future just as there has been con- 
siderable improvement in the recent 
past. | 

“Tentatively I would make two addi- 
tional suggestions: 

“Ist—That the insurance department 
might very well counsel with life under- | 
writers associations in regard to} 
licenses in their several balliwicks. 

“2nd—That the insurance department 
might well be provided with a number 
of investigators who could be sent 
throughout the State to investigate com- 
plaints in regard to rebating and to 
look up the matter of part-time agents. 

“CHAS. T. BROCKWAY, 
“General Agent.” 


Syracuse, N. Y., 


OLD LINE BANKERS’ LOW COST. 





Excellent Showing of Nebraska Com- | 
pany—Makes Good Increases for 
Year With Low Mortality. 

The Old Line Bankers Life of 
Lincoln, Nebraska, which has long en- 
joyed a splendid reputation for its net 
results in insurance cost to its policy- 
holders, had, as might be expected, an 
excellent year during 1913. The Com-| 
pany wrote during the year new busi- 
ness amounting to well over $8,000,000 
and made a net gain in insurance in 

force of approximately $5,000,000. 

The Company’s total insurance in 
force has reached the sum of nearly 
$43,000,000. The excellent interest 
earnings of the Company’s investments, 
which consist very largely of first 
mortgages on farm property, added con- 
siderably to the income return, a large 
percentage of which is added to sav- 
ings. 

The total assets now amount to 
nearly $7,000,000, which is a gain of 
over $1,000,000. The surplus account 
was increased last year by about $350.,- 
000 and the reserve by over $700,000. 
The Company’s income exceeded its 
disbursements by $1,044,038. The sav- 
ings in mortality, for which the Old 
Line Bankers has an enviable record, 
and the low management expense all 
went to increase the substantial returns 
to the policyholders of the Company. 





The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





ELEVEN MILLION DOLLARS 


Deposited With The State of {ndiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
‘Do Things”’ 


Address CHARLES F. COFFIN, Vice President 
1231 State Life Building 








GREAT SOUTHERN 


ec oad Life Insurance Company 


BIG FTWORTH, 
TEXAS GREAT 


@ AMARILLO 


HOUSTON, TEXAS 
J. S. RICE, President J. T. SCOTT, Treasurer 


OUR RECORD 


COMMENCED BUSINESS NOVEMBER 1, 1909 


INSURANCE IN FORCE 
(paid-for basis) 





GROSS ASSETS 





Dec. 31, 1909 $655,004.93 $992,000.00 
Dec. 31, 1910 1,057,016.02 5,352,260.00 
Dec. 31, 1911 1,128,912.85 10,057,028.00 
Dec. 31, 1912 1,306,689.41 14,859,856.00 


Dec. 31,1913 1,500,835.10 23,650,512.00 
FOR AGENCY CONTRACTS ADDRESS 


O. S. CARLTON, Vice-President - - HOUSTON, TEXAS 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably managed, and 
all its records are in excellent shape. 

» “The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 











STATE MUTUAL ure insurance company 


JOHN W. MADDOX, President 
Rome, Georgia 
Offers to good producers some excellent territory in Georgia, Alabama, 
Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


Uf interested, take A. B. UTTER, Agency Manager, a =... 


the matter up with 
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February 19, 1914. 








THOUSANDS PROVED UNFIT 


MANY DECLINED BY ONE COMPANY 


New York Life Turned Down Army of 
Applicants in Addition to Taking 
Sub-Standard Cases. 

Some idea of the great multitude of 
people who each year become unfit and 
cannot secure life insurance is shown 
in the figures of the declined cases in 
the New York Life last year. In spite 
of the fact that the Company writes 
sub-standard business and issues poli 
cies to many who could not otherwise 
obtain them, the New York Life was 
forced last year to decline the applica- 
tions of 7,228 persons. In commenting 
on these declined risks, Vice-President 
Thomas A. Buckner says: 

“Again we face the fact that getting 
life insurance is not the simple, easy, 
cut-and-dried foregone conclusion that 
many people think it is. Last year, de- 
spite the scientific handling of sub- 
standard cases by which a risk who is 
slightly impaired may get a policy in 
the New York Life, this Company ab- 
solutely declined 7,228 applications for 
a total volume of $23,359,354. Every 





year we face the startling fact. Who 
suffers? Not they so much as their 


families, their wives, their children, the 
dependents and the business interests 
they must leave behind. 

“I know of no single truth that should 
be more cogent in driving people to in- 
sure than this, that the tine may come, 
does come to many, when they cannot 
get it. Why wait? A man makes no 
money by delay. It’s axiomatic that ad- 
vancing years in life insurance are ex- 
pensive. The one who makes the best 
bargain is the one who insures early, 
the man who insures to-day. 

“Get this thought in some way before 
your prospects. Seven thousand two 
hundred and twenty-eight people want- 
ed life insurance last year, needed it, 
asked for it. Think of the feelings that 
must have beset them as they learned 
that a great liberal company like ours, 
in business to do bysiness, regarded 
them as uninsurable and had to say in 
effect, ‘Not now, my friend; if you'd 
come to us a month ago, a year ago, 
two years ago, five years ago, we don’t 
know just when, but sometime, we 
would have been glad to enroll you in 
our membership. As it is, we have 
others to look out for. Your presence 
here would be a menace; in a mutual 
company, where the ccst is averaged 


OLD LINE LIFE OF MILWAUKEE. 

A year of substantial progress marked 
the close of 1913 for the Old Line Life 
of Milwaukee. The Company now has 
total insurance in force amounting to 
appreximately $5,000,000. The new in- 
surance paid for in 1913 was almos* $2,- 
000,000. The Company made a gain in 
insurance in force of cver one and a 
quarter millions and its assets which 
now total well over a million dollars, 
show a gain of more than $86,000,000. 
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to take a risk we could not justify, ana, MADE OFFICERS DISGORGE 
much as we would like to have yo 


money, in justice to our mem 
our scientific knowledge of the circu 
stances in your cdse makes it inady 
able to accept you.’ 


persil) WINDS UP FRATERNAL’S AFFAIRS. 





New York Insurance Department Re- 


= : et a stores Funds in Connection With 

‘And so it goes. The same old stor) : 

} Seg st ane aaa ‘ Re-insurance. 

year by year. 7,228 heard their doom ; ; Ey ; ’ 
winding up the affairs of the Ameri- 


in 1913. A 
your intense activity, 
hear it in 1914.” 


greater number, owing to 


will ernal Association, a “divideid 
it’”” concern with headquarters 

ae : at Honesdale, Pa., the New York Insur- 
NEW YORK ASS’N MEETS TUESDAY 22 tment Bas Seem ante to fe- 
: tore ificate holders about 74 per 

Indications Point to a Record Attend nt f the premiums paid in. Chiei 
’ i Diefendorf in charge of fra- 


doubtles 

















ance at Annual Gathering—Promi- r 
nent Speakers on Program. 1a ade an invesigation of the 
ris a nsu ce of the busi of the con 
As the time approach for the ¢ Columbian Protective Asso 
mual mecting and bang L 10 with interesting results. 
Underwriters Associatiun . W itl e co-operation of the Pennsyl 
York, there is every in vania J ance Departwent, the New 
there wiil be a record a ian : York Ji ‘ ‘ Department officials 
retary W. F. Atkinson re ving have succeeded in inducing one of the 
checks for banquet ticket: evet i to turn over for dis 
mail. The seating is being mad t t certificate holders about 
order in which reservatiol T money wé retained by 
ceived. of t association as compensa- 
The banquet will take pla at the l r putting the deal through. 
Hotel Astor, Tuesday evening All of the certificates issued by the 
President Edward W. Allen 10 ; = i Fraternal were of tha five 
cured the promise of Mayor 1 to ; dend endowment” plan, a 
attend the banqut also j irance which has been 
Goldsbury on th r ] ard nd) con nned by various insur 
Duffield, fourth vic i rt ts because of the rich 
eral sv'icitor of ru ' pre le and the lean character 
annouticed in 17 Such ¢ ticates usually 
er last week, will make an r ish return at the end of 
“Th Ek pfore t « nh exce if the amount 
Law Appel! ning I turned in 
Twisting.’ e-insurance was effected 
Referring to M | \ turned over as 
ance, President Al s I represent 
I consider Mr. Gold to the itement of 
foremost men in ‘ f none remained on 
country, and I ‘ t dividends fell due in 
pleasing speakers. H irtment wa 
something it i the | lan Protectiv 
te t amount due2 
JOINT NEW ENGLAND ASS ATION I I examiner in charge 
- l l had ac 
Delegates From Local Organizations i l I urance and also 
Form Sectional Body—Waidron of of tl American had 
Springfield President. the $18,000 illegally 
nent was call 
A movement to form an orgar n action to tak 
made up of 1 nti v i ‘s it might dis 
underwriter siations of } i nz to t ’ r th 
land culminated i: ! t i ciation 
ford, Conn., last § I ( ! $18,000 bv a 
were present f e result. Henc 
associations nd mp or } 1 
tion was effected with 7 — 
officers: NATIONAL PROGRESSIVE DIVIDEND 
President fenry Ss I ( National Progressive Wife of 
Sprin ld. ti, the business of which was 
Vace-President—ot D \ 1 of d by the Western and Southern 
Worcester ! leclared a dividend of 190 ner 
Secretary and Ti Lee C on it tock. The Companv was 
Robens of Hartford. 1 in 1908 and started +n write 
Chairman of Executive C I ‘ } é in 1909. Its ecanital was $109.- 
Clarence €. Miller of Boston ) and ry $190.000 The stock. 
The organizatio1 f $100, was sold on a basis 
of the New England Cor é f Life to 
Underwriters Assoc So} he Liquidatinge Committee expects 
in April a meeting will! b d in Boston thin the next few months to declare 
when they will organize permanently nother dividend of 100 per cent., plus 
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an additional percentage, so that the 
stockholders, of whom there are 160, 
will have their full investment returned 
to them, with a dividend besides. This 
will wind up the affairs of the Company. 




























































MEETS RHODE ISLAND LIFE MEN 


National President Clark at Informal 
Luncheon Given by Puritan Life 
of Providence. 


Ernest J. Clark, president of the Na. 
tional Association of Life Underwriters, 
visited the Rhode Island Life Under- 
writers Association at Providence last 
week atla was entertained at a recep- 
tion and luncheon giver in his honor 
by the officers of the Puritan Life of 
Providence. 

Presiient Clark told of the work of 
the National Association and the cam- 
paign against taxation of life inszur- 
ance. Referring to the great opportuni- 
ties for agents President Clark said: 

“In the United States 85 out of every 
100 persons die without leaving any 
estate aside from their life insurance. 
Of the rest only 3 of every 100 leaves 
estates valued at more than $10,000 
Over 5,000,000 women are left to shift 
for themselves through the improvi- 
dence of their husbands who died with 
out insurance. 

“Although the United States 
the world in the amount of 
carried by its people, the 


leads 
insurance 
inadequacy 


of the amount is shown by the fact 
that only $20,000,000,000 worth of in- 
surance is carried upon insurance 


values cf $350,000,000,000. 

The essociation by a vote expressed 
disapproval of the bill now before the 
Senate which would prevent the 
ance of life insurance ty any persol 
cver 19 vears of age without a physica! 
examination by a licensed practioner, 
ind instructed its legislative commit 
ee to fight the bill. 

A meinbership committee 
ointed by President “Stearns as fol- 
lows: F. M. Donnelly, (chairman) 
Seminole Power, H. B. Brice, C. C. 
White and C. C. Blanchard. Following 
Mr. Clark’s address questions were 
answered by the visitor and a discus- 
ion of part-time insurarce work was 
held It was announced that Edward 
t Pittsburgh, Pa., former presi 
of the National Association would 
speak here next month 


issu- 


was ab- 


ACTUARY OF MANHATTAN LIFE. 

At a regular meeting of the board of 
directors of the Manhattan Life of New 
York Walter N. Stanley was elected 
actuary of the Company. Mr. Stanley, 
who since May, 1912, has occupied the 
office of assistant actuary, became con- 
nected with the actuarial department of 
the Company in 189). Prior to his ap- 
pointment to the office of assistant 
actuary he was for many years chief 
clerk of the actuarial department. Mr. 
Stanley is an associate member of the 
Actuarial Society of America, having 
been enrolled in May, 1902 





The Life Insurance Salesman 


is one of mankind’s strongest allies. 
home with cas! 
blessings of Life Insurance 


AGENTS WANTED 





THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
Home Office, NEWARK, N. J. 


the State of New Jersey 


FORREST F. DRYDEN, President 


He steps into the 
1 for the afflicted family and proves the 
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PLAY LIFE INSURANCE TAX 


AT BALTIMORE ANNUAL MEETING. 








Underwriters Hear Pres. Clark, E. A. 
Woods, Senator Sherman and Other 
Prominent Speakers. 





The enormous tax on life insurance 
in this country came in for another ex- 
posure and thorough flaying at the an- 
nual meeting of the Baltimore Life 
Underwriters Association Saturday eve- 
ning. There was a long list of promi- 
nent speakers and guests. present, 
among them being, United States 
Senator Lawrence Y. Sherman, of 
Illinois; Edward A. Woods, of Pitts- 
burgh, vice-president of the National 
Association of Life Underwriters; 
Ernest Judson Clark, of Baltimore, 
president of the National Association, 
and Douglas H. Rose, of Baltimore. 
William H. Danner, president of the 
Baltimore association, was the toast- 
master. 

Among the guests, besides those men- 
tioned, were James McC. Trippe, Speak- 
er of the House of Delegates; Boyd A. 
Reinhardt, member of the House of 
Delegates; Rev. Edwin Barnes Niver, 
rector of Christ Protestant Episcopal 
Church; Jacob W. Hook, Tax Collector 
of Baltimore, and Charles O. Hall, 
Deputy Insurance Commissioner. 

President Clark said that the United 
States was the only civilized nation in 
the world that taxed a man’s efforts to 
protect his dependent ones in event of 
his death from poverty, distress and 
illiteracy, and that this tax by the sev- 
eral States amounted at present time 
to more than $13,000,000 per annum, 
with a purchasing power of $550,000,090 
additional insurance. 

Edward A. Woods said that at the 
time the income tax was before Con- 
gress, the President and both houses 
decided after many conferences that 
life insurance was a self-imposed tax 
and that the amendments that were 
made as a result of the efforts of the 
life insurance organizations had saved 
the peopie from $10,000,000 to $15,- 
000,000. Showing how burdensome the 
present tax is, Mr. Woods showed that 
the amount of the tax would add 14 
per cent. more to the refunds or divi- 
dends returned to policyholders; it ag- 
gregates several times over all the ex- 
ecutive salaries paid to all officers of 
all life insurance companies; it meant 
$6 taken from every $1,000 paid to the 
widow, and would have reduced the 
total cost of life insurance over 2 per 
cent. Further, the burden is increasing. 
In 1871 20 States levied no tax; now 
there is but one. In 1860 the tax was 
70 cents on each $100 of premiums: now 
it is $2.26. In 1890, it was $2,000,000: 
now over $13,000,000, and this exclusive 
of the recent Federal burden put upon 
insurance by the last Administration. 

It was shown that American States 
tax life insurance just about the amount 
that the German Government con- 
tributes toward compulsory insurance. 





REORGANIZING SPOKANE STAFF. 

W. H. Shields, who succeeded to the 
management of the Spokane office of 
the Mutual Life of New York, has en- 
tirely reorganized his staff and wih 
push hard for business. N. A. Tenney, 
formerly of Devil’s Lake, Sonth Dakota, 
has become superintendent of agents 


for the State of Montana and A. M. 
Riley, who had been out of the insur- 
ance business for several years, has 
been appointed superintendent for 
Idaho and eastern Washington. Mr. 
Shields is one of the largest personal 
producers in this field. 





PRUDENTIAL’S NEW HIGH MARK. 





President Dryden Pleased With Show- 
ing—Second Largest Amount of In- 
surance in World. 





In referring to the year’s showing of 
The Prudential, details of which were 
given in The Hastern Underwriter, Presi- 
dent Forest F. Dryden, says: 

“These are big figures, inspiring and 
stimulating. They tell a story of won- 
derful progress in constructive work. 

“You will be pleased to know that The 
Prudential retains (and has strength- 
ened its hold upon) its position as hav- 
ing the second largest amount of in- 
surance in force among all the life com- 
panies of the world. 

“The need of the protective influence 
of life insurance is greater than ever 
and we expect the efforts put forth in 
1914 by all of the staff will be so well 
directed that a year hence I shall be 
again able to advise you that The Pru- 
dential has beaten its own record.” 





SCHENECTADY HONOR MEN DINE. 

William B. Phelps, Albany, N. Y., 
branch manager of the Travelers’ In- 
surance Company, gave a dinner at the 
Fort Orange Club Schenectady, in honor 
of the 12 men in his department who 
during the year 1913 secured sufficient 
new business to be classed as honor 
men. The honor men are: Charles H. 
Brush, Moira, St. Lawrence county; 
Thomas N. Gjobye, Poughkeepsie; 
Claude A. Haines, Schenectady; J. W. 
McKearin, Keene, Essex county; William 
R. Scott, Poughkeepsie; Malcolm W. 
Riv, Schenectady: James C. Sewell, Al- 
bany; David A. Ter Bush, Schenectady; 





1887—1914 


OLD LINE BANKERS LIFE 
INSURANCE COMPANY OF NEBRASKA 


LINCOLN, NEBRASKA. 





Financial Condition January 1, 1914 








ASSETS. LIABILITIES 

Cash in Office and Banks....... $195,183.99 Reserve, Actuaries Four Per 
First Mortgage Farm Loans.... 5,957,600.00 Cent. ‘(Full Reserve)........... $4,885,046.70 
Cash Loans on Company Policies 374,681.46 Agents’ Credit Balances......... 1,944.51 
Interest Accrued, Net Due..... 106,589.75 | Death Losses Reported, Proofs 
Home Office Building........... 244,758.69 SR TE ain hha cnoedandamecdes 14,000.00 
Bills Receivable ................ None Premiums Paid in Advance.... 6,939.35 
cae and Unreported Pre- - 0 | eer 100,000.0¢ 

DEE Giid keaahe s6Gha eis Geese se SE FMD” -viteboud icon cevecndbastweded 33 
Furniture and Fixtures Account None — TAO. 33 
Collateral Loans ................ None 
Se None 
Stocks and Bonds............... None 
Agents’ Balances ............... None 
So ésxctokendemnces None 
Assets, December 31, 1913....... $6,878,813.89 $6,878,813.89 

RECORD OF NINETEEN HUNDRED AND THIRTEEN 

Se Fe Plas insur venensc cas $347,443.38 Income Exceeded Disburse- 

os a arene $1,044,038.82 
Gaia re RESEIVE......-.-- 0. es eene 713277-79 Gain of Insurance in Force..... ———- 
ff f ae 1,060,618.14 Insurance Issued ............... 8,316,192.60 

Insurance in Force December 31, 1913, . . e 


W. C. WILSON, President, 


J. H. HARLEY, Secretary, 


$42,939,430.01 


D. W. COOK, Vice-President 


W. W. DAY, Superintendent of Agents. 





' WE LEAD THE WORLD IN OUR HOME STATE IN 


OLD LINE INSURANCE IN FORCE 





George S. Whitney, Schenectady; Ed- 
ward H. Van Ness, Cobleskill, and John 
D. Zeh, Albany. , 





MANHATTAN LIFE STARTS WELL. 

The next meeting of the Manhattan 
Life’s Agency Club will be held in San 
Francisco immediately after the open- 
ing of the Panama Exposition. Febru- 
ary has been designated as Manhattan 
Club month for the purpose of nermit- | 
ting each agent to signify his intention | 
of qualifying. It is expected that this | 
gathering of Manhattan Life men will 
be a very large one. 

The Company’s new business for Jan- 
uary was 150 per cent. of that of last 
year, an indication that the allotment 
assigned for the year 1914 will be 
reached. 








ALLENTOWN AGENTS BANQUET. 

The superintendents and agents of 
the John Hancock Mutual Life in the 
Allentown, Pa. district celebrated with 
a banquet at the Hotel Columbia, 
Allentown, last week. Among those 
present were: Arthur Arfman: assist- 
ant superintendents, A. M. Sellers, L. 
R. O’Donnell, L. M. Golliday and H. 
Boehm; agents. G. J. Kesler. E. B. 
Stires, George Wendal Geo. Weaver, 
William Resh, H. E. Stofflet. M. J. Love, 
William Otto, Sam Otto. C. TI. Donovan. 
H. O. Landis. A. Tuff. William Depne. 
J. F. Bader, R. D. Morrisette, S. Siegel. 











We Have Found the Ideal 





YOU SHOULD SEE A SAMPLE 


Our 20 Pay Life Special Cash Payment Policy 


Just at this time there are several 


good openings in Pennsylvania 


Write For Direct Agency Agreement 


Security Life Insurance Company 
of America 


W. 0. JOHNSON, 


President 


- The Rookery, Chicago 











mean the realization of all your dreams. 


Solicitors are like gizzards, no good without grit. How many times have you promised yourself to cut loose from your present environ- 
ment and connect with some young company where you can find a future worth considering? When you climb to the top of the rut 
you have always traveled in, and look out into the wide world, you lack grit to make the first step, don’t you? Ambition is the main- 
spring of success, but a mainspring has no force unless you wind it up. Grit is the key with which you can do the winding. Jf you 
have ambition enough to desire a better position, and grit enough to go after it, you can spend the winter months in a country where 
the sun shines every day; where the roses bloom perpetually ; where frosts are few and a freeze almost unknown. 
good position in a state where only eleven companies wrote as much as a million each last year; where a competitor does not lurk 
behind every bush, and the first wail of a new born infant is not “hard times.” 
amount of ability you can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
mean r { That will mean promotion as rapidly as you are entitled to it and the capitalization of your 
individuality? at its full value. The president of this Company is W. T. Crawrorp ; Vice-President and General Manager, L. D. Prewitt ; 
Superintendent of Agencies, . F. WeLuieroy, all of Shreveport, La. 


You can secure a 


If you have the grit to make a change and a reasonable 








— 








aA it at a Sie 
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L.¢, ROBENS MADE PRESIDENT 


CONNECTICUT HAS GOOD MEETING, 


National Pres. Clark, E. E. Rhodes and 
W. S. Ashbrook Among Guests— 
Officers Elected. 


The Connecticut Life Underwriters 
Association held its twenty-third annual 
meeting and banquet last week, having 
one of the best gatherings in the his- 
tory of the Association with several 
prominent speakers, among them being 
E. E. Rhodes, vice-president of the 
Mutual Benefit Life of Newark, N. J., 
and W. S. Ashbrook, agency secretary 
of the Provident Life & Trust of Phila- 
delphia and Ernest J. Clarke, president 
of the National Association of Life Un- 
derwriters. 

At the business meeting in the after- 
noon the following officers were elected 
for the year: 

President—Lee C. Robens of Hartford. 

Vice-Presidents—Maximilian Stein of 
Bridgeport, Eli D. Weeks of Waterbury. 

Secretary and Treasurer—Gecorge W. 
Green of Waterbury. 

Executive Committee—George L. 
Hunt, Hartford; Oliver W. Gaines, 
Waterbury; George W. Green, Water- 
bury; James L. Coyle, Hartford; A. J. 
Edgar, Bridgeport; Jonathan Adams, 
New Haven. 

At the banquet, retiring President 
Harry H. Anderson presided as toast- 
master, and in a brief introduction re- 
viewed the work of the Association. 

National President Ernest J. Clark 
said that the work of the National As- 
sociation is not only improving conrdi- 
tions in the field but is tending to 4e- 
crease the mortality experience of the 
companies. Mr. Clark quoted statistics 
to show the great field still untouched 
by the life insurance field man and said 
that a new era had opened for the 
agent. A more systematic training was 
advocated for agents and Mr. Clark told 
of the developments in the National As- 
sociation’s campaign of education. 

E. E. Rhodes, vice-president of the 
Mutual Benefit Life of Newark, hai 
something to say in defense of the “just 
policy loan.” Mr. Rhodes recalled the 
days when a borrower had to go to a 
loan shark to raise money on his policy, 





signing an iron-clad agreement trans- 
ferring the policy to other than the 
beneficiary. He said that if the com- 


panies do not make loans on policies, 
the insured will secure loans elsewhere. 
He would nct make loans upon demand 
and he said that the privilege had been 
abused, but he cited instances showing 
that loans have their place and value. 

William S. Ashbrook paid a tribute 
to the life insurance agent of the past 
generation for what he had done to 
bring the business to its present high 
level for the present day solicitor. He 
advocated a thorough knowledge of the 
fundamentals of the business for the 
agent who would secure names on the 
dotted line. 

Among other speakers were: Dr. J. 
Warren Harper, Dr. E. T. Bradstreet of 
Meriden, and Lee C. Robens, the: new 
president. 

The banquet committee consisted of 
Oliver W. Gaines of Hartford, Lee C. 
Robens of Hartford, Richard O. Dunkum 
cf Hartford, James L. Cole of Hartford, 
Harry H. Anderson of West Mystic, and 
Dwight G. Holbrook of Hartford. 
INSURANCE VALUE OF A LIFE 

(Continued from ‘tage 1.) 
shown the present worth of $1,000 an- 
nual income. By multiplying this 
amount by the number of thousands 
you receive you will know your present 
worth. 

“From this deduct the amount of life 
insurance you now carry and you will 
learn the amount of additional insur- 
ance, if any, that you should logically 
carry in order to protect your wife 
and family.” 

Factors Used in Calculation. 

Vice-President Ray W. Stevens, of 


A QUARTER CENTURY 
WITH NEW YORK LIFE 














DARWIN P. KINGSLEY. 


President, New York Life 
Insurance Co. 


Twenty-five years ago, Darwin 
P. Kingsley entered the service 
of the New York Life, as New 
England Inspector of Agencies 
with headquarters in Boston. To 
celebrate the twenty-fifth anni- 
versary of the occasion, the field 
and office staffs of New Eng- 
land gave a dinner in honor of } 
President Kingsley Monday eve- 
ning at the Exchange Club of 
Boston. Over 200 were present 
President Kingsley was present- 
ed with a handsome bronze clock. 











the Illinois Life of Chicago, has also 
made a careful analysis of this subject 
and he describes his process of arriv- 
ing at the result in this way: 

‘The ‘actors used in determining the 
insurance value of a human life are! 
the probable duration of that life, or its 
expectaicy, as determined by the mor-| 
tality tables, and the annual income} 
which that life represents to those de- 
pendent wpon it for support; the pres- 
ent cash value being the present worth | 
of such annual income as dependents | 
would pvebably enjoy if the life survived | 
its expected term. 

A Man’s Expectancy. 

“At the age of 35, a man’s expectancy | 
is 31 years. Assuming that the cost of | 
living for his family, exclusive of him- | 
self, is $1.000 per year, he should carry 
such an emount of insurance during his 
35th year as would, on careful invest-! 
ment, provide an annual income of 
$1,000 for 31 years the principal sum 


to be exhausted at the end of that | 
period. | 
“The present value or the amount 


necessary for the purchaser of an an- 
nuity of $1 to be paid each year for a 
period of 31 years (5 per cent. basis) 
is $16.7: the present value or cost | 
price of an annuity of $1,000 for a like | 
period is therefore $16,370. In order to) 
assure to his family the same comforts | 
they would have enjoyed had he lived | 
out his expectancy, the man who dies | 
in his 35th year should, if his life repre- | 
sents an annual income of $1.000. leave | 
insurance to the amount of $16,370. | 
Value In Different Years. 

“As the insured apprcaches his life 
expectancy, he should, cn the assump- 
tion that his earning power remains | 
stationary. gradually reduce his insur- | 
ance. When he reaches the age of 45, 
$13,462 would provide the expectancy 
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ainuity of $1,000; at 55, $8,722; and 
when he enters his 66th year, he needs 
insurance to the amount of $1,000 only; 
since, according to the mortality table, 
upon which he is basing his death in- 
demnity to his family, his life at the 
end of that year ceases to repr2seit 
earning power. 

“In making this illustration we have 
assumed, in order that those unfamiliar 
with mortality tables may not become 
confused, that the life expectancy of a 
man aged 45 years is just 10 years less 
than that of a man at the age of 35; 
that at the age of 55 the expectation 
is 19 years less than at age 45, and so 
on, As a matter of fact such is not the 
case—the life expectancy of a man 
aged 45 being 24 years; the expectancy 
at 55, 17 years, and at 65 the life ex- 
pectancy is 11 years. It is, of course, 
true that but few men remain producers 
beyond the age of 65. | 


Interest as a Factor. 

“The rate of interest that can be 
earned on the money indemnity paid by 
the life insurance company affects to a 
considerable degree the amount of in- 
surance necessary to properly protect 
one’s family. In our illustration we 
have assumed that the beneficiaries 
would be able to find 5 per cent. in- 
vestments. Should we assume an in- 
vestment of 4 per cent., the amount of 
insurance necessary to secure the an- 
nuity of $1,000 for 31 years would be 
considerably increased: and on the basis 
that money could be securely invested 
at 6 per cent. the insurance would be 
very much less. 


“Considering the value of a human! 


life from exactly the same standpoint 
that fire insurance is written, namely, 
the fair cash value of the property in- 
sured, there are but few men who carry 


(Continued on page 7.) 


The Washington National Life, of 
Spokane, which has been under organi- 
zation for nearly three years, is said 
to be about ready to start business. 
Boyd C. Barrington, who organized the 
Company, has done all the work himself 
and refrained from resorting to schemes 
which would bring in the subscriptions 
more quickly. 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E., Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.” 1-25-13, 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 





You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 











THE 
MICHIGAN 
STATE LIFE 


DETROIT 


Insurance in force 
over 


$9,000,000.00 


Offers unexcelled Policies and 
splendid commission contracts 


direct with the Company to agents in 


OHIO--- MICHIGAN---INDIANA 

















| YOUR CARD 


pany in America’’ will 


Impregnable Strength 








as a representative of the “* Oldest Life Insurance Com- 
prove 


The Mutual Life Insurance Company 
of New York 


Incomparable Dividends 
Maximum Benefits | 


For Terms to Producing Agents, Address | 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N. Y. 





your best introduction 





Minimum Net Cost 
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NATIONAL U. 8, A. NEW POLICY 


TWENTY PAYMENT WITH COUPONS 








Various Options Provided in Connection 
With Coupons—Specimen Con- 
tract With Values. 

The National Life U. 8S. A. of Chi- 
cago, is issuing a twenty payment non- 
participating life policy with guaranteed 
increasing insurance, ard containing 
the disability benefit feature in addition 
to the usual provisions. 

There are nineteen coupons attached 
to the twenty payment ife policy, for 
each of which the Company engages to 
pay to the insured or lega: holder of the 
policy, the sum named on the coupon. 
The amounts of the coupons are gradu- 
ated, on a $10,000 policy, ranging from 
$66.90 on the first coupon due one year 
after the date of the poiicy, to $98.10, 
the value of the coupon due in the 
twentieth year. The annual premium 
on this policy at age 35 is $395.90. 

It is provided in the policy that if 
the coupons are left atiached to the 
policy they may at the option of the 
insured be used to purchase full paid 
non-participating additions. The paid- 
up value of each coupon in the policy 
cited above is $177. There is a sep- 
arate paid-up, cash and loan values for 
the policy if the coupons are used 
toward payment of the premium. If the 
insured uses the first coupon in part 
payment of the second premium, the 
option to purchase aditional insurance 
becomes void. A furth2r paragraph on 
the uses of the coupons provides: 

“If the insured pays the premiums in 
full for two or more years without us- 
ing coupons, he may, on any anniversary 
of this policy, provided premiums shall 
have been paid in full to said anni- 
versary, elect to surrender all paid-up 
additions to the policy purchased by the 
coupons previously due, for the full re- 
serve value of such paid-up additions 
computed according to the Anierican 
Experience Table of Mortality with in- 
terest at the rate of 3% per cent. per 
annum; in which event the value of 
any paid-up additions so surr2ndered 
shall first be applied to the re-payment 








LOVING CUP PRESENTED 
TO JOHN M. HOLCOMBE 














As a tribute to their “Chief,” 


the field men of the Phoenix 
Mutual Life presented him with 
nearly three-quarters of a mil- 
lion in new business on which 
$20,000 premiums had been col- 
lected, all in one day, to cele- 


brate President Holcombe’s 
forty years’ service with the 
Company. The loving cup was 


presented to President Hol- 
combe by his associates in the 
Company on the same occasion. 











or reduction of any existing indebtedness and non-forfeiture values of this policy 
on said policy, and all succeeding cou- shall thereafter be as shown.” 
pons shall be used as taney fall due to The policy contains limited and con 
reduce future premiums under said tinuous installment options. 
policy, as provided under paragraph (b) The following illustrations show the 
above, and cannot be applied to pur- values on a twenty paymeat life policy 
chase paid-up additions; and the loan for $10000 at age 35, premium $395.90. 
Values When None of the Coupons Attached to The Policy Have Been Sur- 
rendered. 
After Premiums 2) Paid Up Insurance 3) Automatic Ext ed i 
Have Been 1 (Including Insurance Insurance for Amoun A it [us 
Paid for Cash or Value of Coupons) of Insurance per (4 Pay it D 
I Years Loan Va Years Months 
2 ea ieans ne aa $10,177.00 
4 854.70 2,131.00 6 1 16,354.00 
3 546.00 1,384.00 y 5 19 531.00 
5 1,173.90 2,858.00 12 6 10,708.00 
6 1,503.90 3,595.00 15 2 10 &85.00 
7 1,845.00 4,312.00 17 5 11,062.00 
8 2,197.60 5,029.00 19 3 11,239.00 
9 2,562.20 5,746.00 20 10 11,416.00 
10 2,939.00 6,443.00 22 1 11,593.00 
11 3,328.50 7,140.00 23 2 11,770.00 
12 3,730.90 7,837.00 24 1 11,947.00 
3 4,146.70 8.514.00 24 11 12 124.00 
14 4,576.20 9,201.00 25 8 1? 301.00 
15 5,119.60 10,068.00 27 ia 12,478.00 
16 5,577.50 10,725.00 27 10 9 655.00 
17 6,050.30 11,392.00 28 10 12,832.00 
18 6,538.80 12,049.00 20 = 13.009.00 
19 7,043.50 12,706.00 31 10 13.186.00 
20 7,565.40 13,363.00 FULL PAID 15,363.00 





$388,324.02 | 


Premium Income 


ete 
$5788.47 $18,704.10 


1910—$126,085.60 
——— 





San Antonio Life Insurance Company, 


HENRY A. HODGE, 
Surplus to Policyholders | Insurance in Force, $4,715,584.00 
2064 policies, with prems., $163,100.92 
GAINS DURING 1912 


INSURANCE IN FORCE, $631,934.00 
GROWTH IN ASSETS 
1911—$485,915.57 


SAN ANTONIO 
TEXAS 


President 


Reserves 


Interest Income Policy 
5.67 $64,529.10 


$6,806.67 


1912-—$543,004.04 
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SECRETARY OF SOUTHERN LIFE.| 


Arthur Watt, actuary of the Southern 
Life & Trust Co., Greensboro, N. C., 
has been elected secretary of that Com- 
pany succeeding David White, resigned, 
with the title of secretary and actuary. 
Mr. Wait, who received his training 
with the Sun Life of Canada,,is a Fel- 
low in the Actuarial Society of America, 
and is prominently identified with the 
activities of that Association. He went 
with the Greensboro company in Sep- 
tember, 1912, and his fine record there 
resulted in his election as secretary. S. 
A. Kerr was elected assistant secretary. 


February 19, 1914 




















|/'GOOD TERRITORY 
| OPEN TO RIGHT MEN 


—those who know how and can pro- 
duce applications and settle policies 
—always ready to negotiate with 
men of experience, energy and 
enthusiasm. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
FRED E. RICHARDS, President 
Address: ALBERT E. AWDE, 


Superintendent of Agencies, 
7 W. Madison St., Chicago, Ill. 




















W. D. Wyman, President 


New policies with modern provisions 


W. S. Weld, Supt. of Agencies 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 


of Pittsfield, Mass. 


Ine. 1851 


Attractive literature 








“The Company of the South” 





his section. 


needs 
are liberal and easily sold. 


contracts to right parties. 


Some excellent territory open for high class personal producers, 
Address Home Office at once, 


THE EMPIRE LIFE INSURANCE COMPANY 


Home Office, ATLANTA, GA. 


Find an Empire Life agent, and you will find a successful 
agent, in fact the most prosperous life insurance agent in 
The Empire Life provides agents with an 
equipment of policies that enables them to meet all the 
of the insuring public, and too, these policy forms 


Attractive 











Warm Personal Interest 





both are forging ahead. 


L. G. FOUSE, President 


DESIRABLE 


higher success in that atmosphere. 


WALTER LE MAR TALBOT, Vice-President 
The Fidelity Mutual Life Insurance Company 


OPENINGS IN GOOD TERRITORY 


That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
Maybe you could reach a 


Write to 


PHILADELPHIA, PA. 


FOR THE RIGHT MEN 











is unsurpassed for 
all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








For particulars, address 





Security Mutual Life Insurance 


BINGHAMTON, N. Y. 


FREDRIC W. JENKINS, President 


Co. 


See what we have to offer. 
Men of ability are surely 
Looking to us for contracts. 
Intelligent effort well directed 
Carries you to the front. 


C. H. JACKSON, Supt. of Agencies 





Cdn 7 
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MBDIGAL SHCTION 10 MERT 


HAVE ARRANGED ‘ED FINE PROGRAM. 


American Life Convention 
Gather at French Lick in March— 
Addresses Scheculed. 





Dr. James H. Stowell, chairman of the 
Medical Section of the American Life 
Convention, is sending out the prelim- 
inary program for the fourth mid-year 


meeting of the Section, which will be 
held at French Lick Springs, Ind., 
Mareh 4, 5 and 6. The program is a 


jong one, and contains many highly in- 
teresting addresses. The French Lick 
Springs Hotel. has extended every ac 


commodation for the convention and 
will give an entertainment for the 


visitors the first evening. 
The program so far as arranged is as 
follows: 
WEDNESDAY, MARCH 
” A. M. Roll Call, 
| natism amd Allied 
| Insurance Risks.”” Dr. (¢ 
( d, Medical Director M 
I Insurance Co., St. : 
reservation of Health. : 
Rucker, Assistant Surgeon = 
Ss Public Health Servic 


FOURTH. 
Inflammator 
Diseascs as Affecting 
Naumann Mc 
Mutual 





neral 
Washington 


for Surgical 


Following Operation ! 
William J 


Abdomen.” Dr. 
Minn. 


Prognosis 
)) uses of the 
\ Rocnester, 
scussion: Dr. William M 
r of Surgery, University of 
Director, Order of Col 
Ill. 


Harsha, Pro- 
Illinois, Medi- 
nbian Knights, 





. 1g . . c 
indigestion a Forerunner of Diseases of 

t Cardiac, Vascular and Renal Systems 

D Fred M. Hodges, Assistant Medical Di- 


rector Atlantic Life Insurance Co., Richmond, 


Vaughan, Jr., 


liscussion: Dr. Victor C. 
' Insurance 


lical Director »tichigan State Life 








( Detroit, Mich. 
Overweights.’ Dr. H. A. Baker, Medical 
Director Pittsburgh wife and Trust Co., Pitts- 
rgh, Pa. i 
Discussion: Mr. Virgil M. Kime, Actuary 
merican Central Life Insurance Co., Indian 
s, Ind.; Mr. C. H. Becket Actuary State 
Insurance Co., Indianapolis, Ind. 
EVENING SESSION. | : 
Entertainment by French Lick Springs Hotel 
( "Cone jlimentary to the Medical Section 





Dr. F. W. Foxworthy, Consultant 
THURSDAY, MARC —- 
Called to Order 9:00 A. 4 : 
blic Health Administration.” ‘De N 
Hurty, Secretary Indiana State Loard of saith. 
lis, Ind 3 
Syphilis in Relation to fe Insurance 
Dr. Henry H. Schroeder, Medic: al Director 
Mutual Life Insurance Co. of New York, N. Y. 
“Syphilis from an Insurance Standpoint.”” Dr 














nd Ravold, St. Louis, Mo. 

Discussion: Dr. Ambrose Talbot, Medical 
Director Kansas City Life Insurance Co., Kan 
City, Mo. , 
E ffects of Alcohol and Tobacco on Life 
Expe cy. Dr. T. D. Crothers, Editor Jour 
t of American Society for the Study i 

\lcohol and other Narcotics, Hartford, Conn 
Discussion: Dr. J. Allen Patton, Associate 


Medical Director Prudential Insurance Co., 
N rk, J. . ” 
“Pre \gnosis ‘of Chronic Cardiz ac Lesions. Dr 
Robert Babcock, Chicago. Ill. 
THURSDAY, MARCH FIFTH. | 
Discussion: Dr. W. S. Harpole, Professor 


Clinical Medicine, Northwestern University 


School, Chicago, ILI. 





Symptoms and Physical Signs esting 
the Onset of Organic Disease.” Dr. L. 
Mix, Professor Physical Diagnosis west- 
ern University Medical School, Chi q l 

‘The Importance of the Obscrvatic n of the 
Mouth and Teeth, from a Life Insurance Stand 
point.” Geo. V. Brown, M. D., Muiiwaukee, 
\ 

“Extra Risks.” Mr. Franklin B. Mead, Secre 
and Actuary Lincoln National Life Insur 
Co., Fort Wayne, Ind. 

Discussion: Mr. T. W. Appleby, Secretary 
a Actuary Federal Life Insurance Co. Chicago, 
Ill.; Mr. Virgil M. Kime, Actuary American 
Central Life Insurance Co., Indianapolis, Ind 

EVENING SESSION 

Illustrative Lecture: “Prognostics of In- 
ternal Medicine as Relates te Life Insurance 
Examinations.” Dr. Jas. T. Case, Roentgeno 
logist, Battle Creek, Mich. ; 

Discussion: Dr. Fred M. Hodges, Assistant 
Medical Director Atlantic Life Insurance Com- 
pany 

FRIDAY, MARCH StxXTH. 

“The Medical Department in Court.” Hon 
T. W. Blackburn, Secretary and Counsel Ameri 
can Life Convention, Omaha, Neb 

‘Goiter and Its Relation to ‘Life Insurance.” 


Director 
America, 


Dr. Alexander M. Campbell, Medical 
Preferred Life Insurance Co. of 


Grand Rapids, Mich 

“Causes Influencing Mortality.” Dr. Wyeth 
E, Ray, Medical Director Germania Life Insur 
ance Co., New York, ! . 

“Medical Investigations.” Dr. W. Edward 
Magruder, Adjuster for Accident Insurance 
Companies, Baltimore, Md. 

Officers. 
Chairmam <icscsscecscvsesoce Dr. Jas. H. Stoweli 
ice-Chairman Dr. Whitfield Harral 
DOCG a5 oy ntsccsnnsecnsy Dr. F. L. B. Jenney 





Doctors 


THE EASTERN 


Board of Managers 
Dr. Jas. H. Stowell. 
Dr. Whitfield 


a #<. 5 
Dr. F. W 
Px 
Dr. 
Dr. F. W. Foxy B. Jenney. 








INSURANCE VALUE OF A 


LIFE. 





(Continued from page 5.) 


life insurance to an amount that even 


approaches the value which their earn- 
ing power represents. There are but 
few insurants who can afford to carry 


insurance to the 
value of their 


amount of the 
lives; 


fair cash 
and there are but 


few men who, though easily able to 
afford more insurance, carry anywhere 
near the amount they should. 


Cash Value and insurance. 


“A man who is, at the age of 35, an 
acceptable insurance risk, has more 
than even chance of living to the age 


of 65. Therefore, if he desired, as he 


might with good reason, to carry one- 
half of his insurance risk himself, or, 
more strictly speaking, to let his family 
carry- one-half the insurance risk, a 
proper amount of life insurance would 
be the average of the various amounts 
he would have ecarri had he main- 


tained each year insurance 
his actual cash 
amount would be 

“Inasmuch as 
of his life the 


representing 
i This average 
b8,685. 
during 
family 


the early ye: 
would have car 


ried one-half of the insurance risk, it 
would be perfectly right and fair that 
the policy representing the average cash 
value should be maintained until the 
age of 65. This to compensate the 
family, by giving them insurance for a 
greater amount than the cash value his 
life represented in its declining years, 
for the risk which it carried duri 





ng his 
earlier and more productive 3. 

“Considering a human life from an 
investment standpoint purely, each in 
dividual should endeavor to bring the 
sum total of his life insurance as 
up to the eash value of his 
as his means will allow.” 


close 


present life 


RURAL DEATH RATE IS HEAVY. 

The Health Committee of the New 
York State Grange reported at a recent 
meeting in Poughkeepsie that the death 


rate in the rural districts was consider- 
ebly greater than that of New York 
city. The committee reported that the 


death rate in the Metropolis was 13.7 


per 1,000 persons, whereas the death 
rate in country districts, villages and 
towns of less than 8,100 population was 
15.4, 
PITTSBURGH RAILWAYS INSURED 
All of the employes of the Pittsburgh 
Railways Co. who have been with th 
Company for a year or more have been 
insured at the expense of the Company 
on the group plan. The policies were 
issued by the Equitable Life and the 
total amount of the line exceeds a mil 
lion and a quarter dollar 


PAN-AMERICAN LIFE’S PROGRESS 


The new business of the Pan-American 


Life of New Orleans for 1913, amounted 
to $6,252,000 and not $4,500,000 as 1 
cently announce d in these columns 
The latter figures represent the n 
gain in insurance f ree over the pre 


vious year. 


ACTUARY KING MADE DIRECTOR. 

At the annual meeting of The Colum 
bian National Life of Boston, February 
12, Actuary Walter I. King l i 


was electeé 
a director of the Company. 


. 
The Mutual Life has sold its London 
real estate for about $1,000,0u0. 
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NORTHWESTERN NATIONAL FIELD. 

Dr. Henry Wireman Cook, vice-presi- 
dent and medical director of the North- 
western National Life of Minneapolis, 
announces the following agency changes 
for the Company: 

Will T. Smith, formerly with the 
Equitable of lowa and later Superintend- 
ent of Agents of the Des Moines Life, 
has been put in charge of the Arkansas 
and Oklahoma agencies, supplanting W. 
B. Collins. 
agency organizer, and a new impetus 
and increased development are expected 
in these States. 

John E. Bing has been appointed dis- 
trict agent at Aberdeen, South Dakota, 
with territory embracing adjoining 
counties. 

A. W. Crary, of Minot, North Dakota, 
for some time the leading personal pro- 
ducer of the Company, and Mr. Thomas 
Turner, of Devil's Lake, North Dakota, 
who jointly wrote one and a quarter 
million in 1913, have consolidated under 
the firm name of Crary & Turner, and 
have undertaken the organization of 
North Dakota for Northwestern Na- 
tional with offices and headquarters at 
Fargo. F. E. Pyeatt, formerly secretary 
of the Company, will have charge of 
the office management. 


GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
: AND 
WILL PAY THEM WELL 








Mr. Smith ig an experienced | 





Reliance 
Life Insurance Company 
of Pittsburgh 


Has the best General Agent 
Contract to offer YOU 


Has All Forms of Policies to 
Offer the Insured—Particip- 
ating and Non-Participating. 
Annual Dividend. CGuaran- 
teed Premium Reduction. 


Has the Only Perfect Protec- 
tion Policy combining Life, 
Accident and Health Insur- 
ance at Minimum Cost. 








E. P. MELSON 
President 


JOHN G. HOYT 
Vice-President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 

















UR 
places the Company in 
absolute touch with the individ- 
ual ayent, consequently merit is 
recognized. 


direct contract system 


Several good open- 
for 
have had experience in handling 


ings are available men who 


men and developing territory. 


Are you interested ? 
Pittsburgh 
Life & Trust Company 
Pittsburgh, Pa. 


Ww. 








Bankers Life Company 


DES MOINES, IOWA 
ERNEST E. CLARK 


ORGANIZED 1879 


: President 





Low Rate of Mortality 


Exceptional record during thirty-three years for 


Economy of Management 


Prompt Payment of Claims 











Admitted Assets Over : 


: $19,500,000.00 
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Live Hints For Business Getters 








Practical Suggestions to Help 
His Income 





the Man With 
and General Efficiency. 


the Rate Book Increase 








It would doubtless sur- 


Show Him prise even the well in- 
Premium formed agent to know 
Averages what the average number 


of annual premiums was 
in any company. There are some poli- 
cies that continue for half a century, 
but the average is nearer a dozen. This 
makes a fine clincher for the man who 
firmly believes that he is selected out 
of many thousands for a long life, and 
as a consequence does not need life in- 
surance. Curiously enough almost 
everyone, even those who are obviously 
substandard risks, have the most buoy- 
ant faith in their longevity. Vice- 
President L. K. Passmore of the Penn 
Mutual Life shows the weakness of this 
attitude, however, in presenting the 
statistics of his Company, and they are 
based, of course, on selected risks sub- 
ject to medical examination and not the 
average man. 

“One of the commonest objections to 
life insurance,’ says Vice-President 
Passmore, “is based upon the individ- 
val’s belief that he is destined to a long 
life. Others may die on short notice, but 
he has confidence that he will not. He 
therefore defers and defers, often with 
the result that for him the opportunity 
has passed. Agents rightfully argue that 
he ought not to assume that he can 
escape the law of average; he ought 
not to take the risk. Tables are shown 
that indicate the expected deaths at any 
age, and therefrom the average man at 
the average age will deduce that his 
risk is inconsiderable; and as expressed 
in those figures it seems to be so. There 
is, however, another story, beyond the 
realm of probability, resting solidly 
upon concrete facts. Suppose he were 
shown that of all death claims present- 
ed and paid through the many years a 
company has existed the average num- 
ber of annual premiums paid by those 
who died was but twelve or thirteen? 
This might not enhance the hazard to 
his mind, and perhaps it should not; 
but it would surely emphasize the profit- 
ableness, considered merely as a com- 
mercial venture, of life insurance to 
those who die while insured. Our 
monthiy statements contain the facts 
from which this profitableness may be 
deduced, simply by comparison of the 
premiums received with the amount of 
the policies paid. Those statements 
include the number of annual premiums 
paid in each case. The difference be- 
tween the age at entry and the age at 
death shows this; but the average of 
these may well be calculated and form 
a. part of the monthly information fur- 
nished our representatives. In the year 
ending December 31, 1913, our Company 
paid for death claims $6,180,203.06. The 
average number of annual premiums 
received was but 12.2 May we, then, 
infer that this average presents a 
forcible appeal to all thinking men who 
are considering life insurance from the 
two points of the probability of death and 
the probability of profitableness, espe- 
cially as we are enabled to say that the 
record of 1913 finds its confirmation in 


” 


the experiences of all former years! 


Probably the chief fault 

Talk With with most agents is that 
But Not’ they talk to a prospect 
At Him instead of with him dur- 
ing the canvass. We 

mean by this that in order to get the 
proper attention the prospect must do 
a lot of thinking himself while he is 
being canvassed. An agent may have 
the best arguments in the world, he 
may have studied his case thoroughly, 
and yet when it comes to the final test 
unless he can get the real attention of 
the prospect, his canvass in a way fails. 
The great producers have no alchemy, 


whereby they turn dross into gold. 
‘lhere 1s no wonderful mysterious power 
other than the facuity of forcing the 
prospect to think. ‘they get his mind 
working so that the talk becomes a vital 
thing and not purely mechanical. A 
man may be apparently listening to 
what an agent says and yet his mind 
at the same time may be wandering 
over.other fields. He is not concentrat- 
ing on the subject. 
it is not making an appeal to him. 
Many preachers to-day are not wield- 
ing a wiue influence in the pulpit be- 
cause they are merely talking to people. 
‘they are hurling words at an audience 
and yet the audience is not thinking 
along with them. ‘They are not stirring 
up tne soil in the minas of their peopie. 
‘the great pulpit orators make their 
points effective by forcing their hearers 
to get their mental machinery active 
and in running oraer. Men and women 
have to think under the arguments of 
a man who compels their attention.— 
Am. Central Bulletin. 
* * z 
W.J.Amos, of the Penn 
Protection Mutual Life, in regard 
vs. to the relative merits 
Investments of different forms of 
‘volicies says: 
“Some few days ago | was listening to 
a discussion of the respective merits of 
some of our contracts. As a result of 
the listening | am constrained to tell 
a little story. Some thirty-odd years 
ago there lived in the city of Philadel- 
phia a well-to-do man. In fact, he was 
more than well-to-do. His income was 
amply sufficient not only for the present 
needs of himself and wife but each 
year he was able to lay aside what was 
then a large sum for the ‘wet day.’ His 
home was one of comfort. His wife 
was a charming woman prominent in 
their circle. There was no beiter ex- 
ample of well-to-do thrift in the city 
cf Philadelphia. Both of these people 
were perfectly haptpy, not only in the 
realization of the present but in the 
expectation of the comfort which would 
be theirs in their old age. 
“Unfortunately the husband died; 
the wife having no experience in busi- 
ness, sold out and invested the money 
along with the funds which had been 
laid by during the lifetime of her hus- 
band, a total sum aggregating nearly a 
hundred thousand dollars. Little by 
little things began to happen; stocks 
and bonds went bad. Little by little 
the money which they had invested so 
carefully went the way of all flesh. The 
widow did the best she could, made as 
brave a struggle as any woman without 
business experience could make, is do- 
ing so to-day; but when I tell you that 
to-day at about 70 years of age I see 
her bending over her scrub-bucket and 
wiping up floors, with the Old Ladies’ 
Home staring her in the face, you have 
in a nutshell why I sell monthly income 
insurance instead of so-called invest- 
ments. Suppose this husband had 
bought a policy paying only $10 per 
month (he could have afforded $200 per 
month) we can easily see what this 
would mean for Mrs. 
“T feel that any agent who tries to 
sell insurance from the investment 
standpoint ought to secure another job. 
I believe our business is to sell protec- 
tion and forget percentages; for what 
doth it profit a wife and children 
though they have all the percentages 
if they lose the principal. I heartily 
believe that we as agents should talk 
definite monthly income, irrespective 
of any per cent. whatsoever. Does per 
cent. buy rent, clothes, food, fuel, after 
the principal has disappeared? The 
next time you try to sell insurance, 
keep this homely little story of the poor 
old scrub-woman in mind.” 











Making Ont., representing The 
Evening Prudential, says: 
Calls “The man who expects 


to become a success in 
the insurance world must make even- 
ing calls. Only a small portion of the 
good ordinary business is written on 
the straight canvass, while the larger 
part comes from evening interviews 
with the head of the house, and after 
the ideas imparted by the agent have 
been allowed to sink in. The husband 
will quite likely tell the wife to suit 
herself, but the added weight of his 
sanction will tend to make the busi- 
ness solid. 

“System should be applied to even- 
ing calls, as in other matters. Have 
several addresses on your list, so that 
if one case fails, you will have others 
near by, and need not go home empty- 
handed. Have the calls well grouped, 
so as to save the waste of good time. 

“Sometimes two or three collections 
can be left over until the evening in 
crder to get acquainted with other 
members of the family. Don’t offer 
as an excuse, ‘Just happened around,’ 
or, ‘Forgot to call this morning,’ but 
rather let them know that it is a 
special visit for a set purpose, and 
then get in your fine talk on insurance 
for all the family. 

“In selling any line, a mere sales- 
man is not all that is necessary; the 
receptive mood of the prospect and 
the tactfulnmess of the agent are both 
apart, and these conditions are likely 
to be at their best in the evening. The 
agent is likely to be refreshed after his 
evening meal, and if he, in a friendly 
way, makes his call, the prospect’s 
mind will be open to the arguments 
he may use. With a few general re- 
marks, the subject of protection can 
be put forward with a good prospect of 
success. 

“Tact and perseverance may close 
the case on the spot, but it would be 
wiser to postpone matters for the 
present and withdraw from your call 
in a friendly way, and with the oppor- 
tunity of coming back again, than to 
continue the interview so long as to 
be turned down finally. If there is 
to be a second call be sure to make 
it at the time appointed. 

“With one family enrolled as policy- 
holders and friends, an endless chain 
of evening calls may be secured from 
introductions.” 


W. A. Smith, of sain 


February 19, 1914. 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per — Reserve 
under Massachusetts and 
offers the very best sauiibie 
— with a aafe, 
Me « contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1913..... $61,418,397.99 
eee 57,329,587.56 
I oi ec ces. dcteineces 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
4 G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 




















UNEXCELLED IN 
Favorable Mortality 
—-4AND— 

Economy of Management 
THE 

Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 

















Assets over One Million. 


(average One Million a month). 





Important open territory. 


The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


Insurance in force over Twenty Millions of dollars. 
Business received first eight months, 1913, over Eight Million 


We want a capable general agent for vacant office. 




















Excellent Opportunities For Good Men 





1098 Drexel Building - ‘ 





HIGH COMMISSIONS 
LOW RATES 
SALABLE POLICIES 


HOMER V. TOULON, Manager 


PHILADELPHIA, PA. 
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A Hint to the Agent Who Would Add 
Some Ordinary Business to His 
Industrial Debit. 





A. D. Meyer, superintendent for The 
Prudential at Chicago, touches on a 
point too often overlooked by the in- 
dustrial agent when he says: 

“How many of our agents controlling 
debits are acquainted with the hus- 
bands in the homes where they are 
collecting? Wouldn’t you have to con- 
fess that the percentage is small? 
When Mr. Agent has been a non-pro- 
ducer in ordinary for a period of time, 
and is asked the reason, he is quite 
likely to offer as his excuse: ‘I have 
no prospects,’ or, ‘I don’t know where 
| ean write any business.’ You ask the 
same agent to show you his collection 
book, turn over the pages and ask him 
if he has ever met the husband in any 
of the homes represented, and you 
are quite likely to receive a negative 
answer. 

“If an agent will take his collection 
book and make a systematic canvass 
of the men of the houses represented, 
he will secure a line of ordinary busi- 
ness that will surprise him. There is 
no better place to solicit ordinary than 
in the homes where he has industrial 
business in force. The agent has 
everything in his favor; he is acquaint- 
ed with the wife and children, and if 
he is the right kind of man, he has 
made them his friends by treating 
them with courtesy and respect. 

“When the agent makes his call in 
the evening (previously arranged for) 
the wife is quite likely to answer the 
ring of the bell and give him an intro- 
duction to her husband, and what 
better recommendation could an agent 
receive than that? He has literally had 
the door of opportunity swung open 
to him, and it is now up to him to 
present his contracts in a_ tactful 
manner and secure the signature Ok 
the dotted line. The agent should plan 
for several calls in the same locality, 
so that if one or two of the prospects 
should be away from home, he can 
still utilize the evening hours. By 
making these calls suggested and be- 
coming acquainted with all the mem- 
bers of the family, an agent will not 
only increase his production of ordi- 
nary, but keep the industrial business 
more persistent.” 





KEEP UP YOUR ALLOTMENT. 

Just as it is difficult for the engineer 
who has lagged behind schedule, to 
bring his train to its destination on 
time, so it is for the man in charge of 
an agency, assistancy or district who 
allows himself to fall short of his allot- 
ment in any one quarter, to attain that 
mark at the close of the year at which 
he had aimed. Once anything is al- 
lowed to interfere with the steady, 
smooth course of week by week pros: 
ress, double the energy is required to 
get back into the right path; and ex- 
perience has shown that in those in- 
stances where men have not kept up 
with their allotments, the required in- 
creased energy is seldom forthcoming. 
Therefore, Messrs. Agents, Assistants 
and Superintendents, watch out that 
you make your allotments week by 
week and month by month. Be sure 
that you run your affairs on schedule 
time, or a little ahead of schedule time. 
At the end of this first quarter let’s 
see every man strictly on time with his 
Ordinary allotment in one hand and his 
Industrial allotment in the other.— 
Equitable of D. C. Notes. 
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Industrial Department 


CULTIVATE THE HUSBAND TOO. 








FINDING ORDINARY PROSPECTS. 





The People You Come in Contact With 
Every Day Offer a Fine Field That 
is Little Cultivated. 





It is a fact that some agents go far 
a-field to get prospects when the very 
people they are meeting and rubbing 
elbows with every day are excellent 
prospects for life insurance. A writer 
in The Prudential Record hits the nail 
on the head with this statement: 

“Where can I find a good Ordinary 
prospect? Did it ever occur to you to 
ask your butcher, your baker, your 
grocer, your milkman and other trades- 
people with whom you do business 
every day? How about the tailor who 
just made you that suit of clothes—is 
he insured? These are all bona-fide 
prospects; but no, you'll walk a mile 
or two to make a call on Mr. Jones, 
who lives out in the suburbs, and after 
wasting perhaps an hour or more in 
getting there, you find that he has just 
gone out. 

“Is your landlord or the people living 
in the same house w:th you insured? 
Don’t suppose you ever asked. It fre- 
quently happens that some live-wire 


agent will insure the people who live) 


in the same house with you while you 
are traveling, perhaps miles, looking 
for business. Why not stick closer to 
home? Go through your immediate 
vicinity with a fine-tocth comb and 
work from there. The man who travels 
with you on the trolley or train morn- 


‘ings, going to business—did you ever 


find out whether he is insured? The 
man in the cage at the bank where you 
manage to deposit a little spare cash 
once in a while—how about him? 

“It’s quite a common thing these 
days to visit a dentist to have your 


teeth filled; when he gets through dig- | 
ging -submarine tunnels, did you ever | 


try to get square with him by getting 
back some of your hard-earned cash in 
the purchase of an insurance policy? 
There are your brother lodgemen—the 
finest kind of prospects, provided you 
don’t talk ‘shop’ in the lodge-room. 

“Aside from all these, you have your 
collection book—a veritable gold min« 
for Ordinary business. 

“Don’t forget to keep in touch with 
—those you have already insured, as it 
frequently happens when they are for- 
gotten that other agents from other 
companies walk in and place a policy— 
very often for two or three times the 
amount of that which you wrote him 
for. 

“The live, aggressive and persevering 
agent has so many prospects that all 
he lacks is sufficient time to see them, 
as they see m to crop up from innumer- 
able sources through acquiring the 
‘habit’ of writing ‘lots’ of business of 
this character.” 





COLONIAL LIFE OF JERSEY CITY. 

The sixteenth year of the Colonial 
Life of Jersey City was marked by new 
records in business, increases in all de- 
partments and also some considerable 
savings, especially in expense of opera- 
tion. 

The Company wrote in new business 
over $12,000,000, which exceeded by 
over 15 per cent. the best previous 
figures. The total amount of insurance 
in force is now over $30,v00,000. The 
assets have reached over two and a 
quarter millions, which means that the 
assets have doubled in five years. 

Another noteworthy feature of the 
Colonial Life’s statement is the pre- 
mium income account which reached 
one million for the first time in the 
Company’s history, the exact figures 
being $1,061,352. In the industrial de- 
partment the actual increase surpassed 
the best previous record by ten per cent. 
Certainly the Colonial Life and its poli- 
cyholders have reason to feel highly 
gratified with the achievement of 1913. 








| 
| 
| 
| 
| 


| 
| 








THE 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 

The Company By the People 

For the People 

The Daily Average of the Company’s 

Business during 1913 was: 

549 per day in Number of Claims Paid. 

7,895 per day in Number of Policies 
Issued and Revived. 

$1,676,339 per day in New Insurance 
Issued and Revived. 


$286,288.62 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$164,025.94 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








Southern Life 


Assets 
Liabilities.......... 
Capital and Surplus 
Insurance in Force 
Payments to Policy holde rs since : Organization. 


Is Paying its Policyholders nearly 


GOOD TERRITORY 





ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Insurance 
Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
CONDITION ON DECEMBER 31, 1918: 


Company 


9,7 

8,1 

1.63 
94, 664.092. 00 
14,138,137.¢ 

gu gueaeneensaatie 


FOR LIVE AGENTS 











HOW TO AVOID “NOT TAKENS.” 





Successful Agent Tells How He Made 
a Good Record in Delivering and 
Making Collections. 





L. B. Thompson, assistant superiu- 
tendent for The Prudential at Pater- 
son, N. J., speaking of his good recori 
in having few not taken policies, says 

“My success in this regard has been 
due to following these plans, which 1 
believe can be used to advantage by 
every member of tne Prudential staff: 

“First, 1 make it a point to canvass 
those persons only whom I think are 
financially responsible and able to pay 


for the contract that I explain to 
them, which I do as thoroughly as 
possible. I try to make the prospect 


believe that he wants this particular 
contract even more than I wish him to 
have it, that he really can not afford to 
do without it, and that it is as neces- 
sary for him to carry this protection 
as it is for him to carry any other 
business obligation 

“Most important ot all, as soon as 
the policy is issued, | immediately get 
possession thereof, deliver it at my 
first opportunity and collect the pre- 
mium at the same time. By so doing, 
I deprive the prospect’s friends or 
acquaintances of the opportunity of 
offering him some other plan of in- 
vesting his money, which might not in- 
clude the protection to his family that 
life insurance affords.” 





SOME GOOD RECORDS ON DEBIT. 

Agent I. B. Roebuck, of The Pru- 
dential, who operates in the Union- 
town, Pa., assistancy, detached from the 
McKeesport, Pa., district, succeeded in 
entirely eliminating the arears on the 
debit controlled by him, for the week 
of December 29, and also showed ad- 
vance payments of $326 for the same 
date. 


This was not the first occurrence of 
like nature in the McKeesport district 
of The Prudeatial during the past year, 
however, inasmuch as Agents G. C. 
Leapline anid R. J. McKee (since 
promoted to the assistancy rank) were 
successful in wiping out arrears for 
the weeks of September 15th and Oc- 


tober 27th respectively. 

The account of Agent Bertram B. 
Stevens, who operates in the Alle- 
gheny, Pa., district was not charged 
with a single weekly industrial de 
crease throughout the year 1913, in 
view of which he received special 
salary every week. His account was 


also maintained in an excellent cond! 





tion in all other respects. 

NEW JERSEY APPOINTMENTS. 

Aetna Life Insurance Comyany, Samuel 
M. Bass, Newark; Thoma ‘arey and Frank 
N. Bloom, Jersey City; Charles R. Brown 
Frank G. Day Louis H. Day, Newark; 
Charlies V. itu Bois, Freehold: Ogden and 
Ford, Newark 

Columbian National, Edwin C. Thorp, 
New York 

Germania, F. J ker h ssadeshgn 

Girard, R. E. M ire wark; John H, 
Strawbridge, Germantow ‘Po nnsylvania. 

Mutual Life, Henry J — Rutherford; 
Albert Houston, Phil«delpi 

New York L fe. Abr ha mn Goodman, 
Bayonne; Conrad H udertmark, Brooklyn; 
Albert Ss Schille Michael Weindler, 
Hoboken. 

Philadelphia Life, Henry Braverman, New 
ork; James S. Flynn, Borcentown; William 
Edward Spain, Westfield 

Provident Life & Trust. Peter C. Brown, 
Spring Lake Beach; Harley B. Griffiths, 
Newark; S. 9%. Clemens, Carsden; W. B. 
Gano, Orange; A. C. Lyle Cape May 

Security Mutual, J. Kendrick Johnson, 
Elizabeth. 

Massachusetts Mutual, Thomas J. Beard- 
more, Paterson. 

Penn Mutual Life, Thomas Ferguson, 
Manuel Kahn, Trenton; Corwin A. Patton, 
Philadelphia, Pennsylvania 

Aetna, Adolph I. Oberle, Maplewood. 

Philadelphia Life, Thomas |. Dunlap, Pit- 


man. 
Provident Life & Trust. W. Ray Johnson, 


Red Bank; Willet Lippincott; W. J. Thomp- 
son, Haddon Heights. 
State Mutual Life, Nelson L. Sameon, 


Newark. 
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This newspaper is owned and is pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New . York 
cerporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; Clarence Az- 
man, Vice-President and Treasurer; G. 
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the officers is the office of this news- 
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Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 8, 1879. 


DEFECTIVE FLUES. 

Or the 1,685 fires reported by the 
Connecticut Fire Marshal as having 
occurred in the Nutmeg State during the 
past year “defective flues, smokestacks 
and chimneys” is the cause assigned for 
the burning of 148 risks. 

In the South poorly constructed flues 
were so common upon dwellings as to 
make the class unprofitable for years, 
and finally compelled a sharp advance 
in rates, underwriters becoming tired of 
transacting the business at a loss. This 
action was effective in a number of 
communities in forcing the adoption of 
a building ordinance requiring that flues 
be built with proper regard to safety, 
and not, as was previously the case, 
with an eye single to the immediate 
cost. 

In the revised residence schedule 
issued three weeks ago by the Under- 
writers Association of New York State, 
the importance of the flue hazard was 
recognized, and a penalty imposed for 
all defects in construction. That the 
charge was subsequently imodified, does 
not alter the fact that the danger from 
poorly built flues is a very real one and 
emphasized to 
owners and municipal authorities upon 


should be property- 


every possible occasion. 





POLICY LOAN EVIL PORTRAYED. 
The evil consequences of the great 
growth in policy loans, which has re- 
sulted in mortgaging a considerable per- 
centage of the life insurance of the 
country, has stirred some of the daily 
newspapers to comment on this ten- 
dency and there is evidence that the 
public is becoming awake to the danger 
of losing their insurance protection. 
Arthur Brisbane, in an editorial in the 
New York Journal, puts characteristic 
emphasis on this danger, saying: 

Hundreds of thousands of women in 
this country look to the life insurance 
policy of the husband as protection for 
children, 

And if they knew the facts, they would 
realize to their sorrow that the life in 
surance policy is no protection at all, 
because the insured has borrowed the 
full value of the policy. 

The object of life insurance is to pro- 
vide money in the event of the death of 
one who provides for the home. 

Laws, stupidly planned, actually com- 
pel the life insurance companies to lend 
moley to the policyholder, so that over 


THE EASTERN 





and over when the policyholder dies, 
the family finds that al] protection has 
been wiped out by the dead mans bor- 
rowing. 
We have had letters complaining thai 
life insurance companies co noi lena 
enough to their poiicyholders, or thai 
they charge too high a rate of interest 
If we had the power, we shouid mak 
it impossible for any policynoider to 
borrow a single dol.ar on his policy un- 
less it were just enough to pay) j 
mium in the event ot his beng ual 


to take care of that premium. 

The actual condition is not kiv wn by 
those who rely on life imsurauce lo: 
protection. And it does hol ic 
proper attention from lawmakers, Wio 
compel the insurance companies to ; 
mit the insured to borrow in aayane 
and waste the money that oughi to Db 


kept to protect the family. 

And we advise every woman who be- 
lieves that her husband is insured 10i 
the benefit of his chiluren to lind cu 
how much he has borrowed t1 ike 
policy, and try to prevent any fuitici 
borrowing. 

Each policy has 
value.” 

That is to say, at the end of a ceria 
length of time after the paying of cer- 
tain premiums, the policy has a cash 
value. And in many States the law 
actually compeis the company to lend 
that cash value to the 

Thus, in tens of thousands of Causes, 
instead of carrying lifk 
is a protection for his family, the man 


a certain “paid 


man insured, 


Insurance, Which 


is carrying a heavy debt. He is payin 
interest on the money that he has bot 
rowed from the company, and he is % 
paying the dividend tu xeep the por 
going. 


This is disastrous to the policyh 

simply adding to his indebt 

law actually encouraging him b 
borrower. It is a system 
ous to women and children who « i 
upon insurance. And it is un i 
oppressive to the insura ‘ 
causing them to be unjus 


ITS FIFTY-FIRST ANNUAL. 
Fireman’s Fund Begins Second 
Century of Its Career Spiencidiy 
Equipped in Every Respect. 

With the dawn of the pr! nt ) 
the Fireman’s Fund of San Franc 
entered the second half-centur 
existence “with the largest a ts, 
largest premium income, and the largest 
reserve for the protection of out id 
ing policies in the history of t Com- 
pany.” 

So enthusiastically did the 
the popular Company respond to ¢] 
peal for added business during 1913, i 
fiftieth anniversary, that at the close « 
the period the assets of the cor 
tion had grown to $9,864,871; 
mium income to $7,462,946; premium re- 
serve to $5,118,514, and net surplu oO 
$2,251,245. The capital is $1,500 

The present assets grea 
$595,947 than those had 





are 
al 





earlier; the reinsurance reserve in 
creased $1,305,561, depleting net r- 
plus account by $85: The , m 


income for 1913 was larger by $ 
than that received in 1912 


The strong showing made by the I 
man’s Fund supplies a fine endorse- 
ment of the square deal } ; laid 
down by the Company’s promot and 


steadfastly carried out by ccessi 
managements. 

Well organized in its every branch 
and every factor working harmoniov 
the great Pacific Coast Company n 
well face the future with the great 
confidence. 

The executives of the Com 
President, Bernard Faymonvil! 
president, J. B. Levison; secret 
Louis Weinmann; ass’t secretary} 
bert P. Blanchard; treasurer, Thor 
M. Gardiner; ass’t c., John 8. Fren« 
marine sec’y, A. W. Follansbee, Jr. 

The Eastern department, with head 
quarters at Boston, is under the efficien 





management of A. K. Simpson, with J. 


W. Little as assistant manager. 


Haif- 


February 19, 1914. 











Human Side of Insurance 








ts 


C. A. FOEHL 





C. A. Foehl, manager of the ordinary 
The Prudential at Phila- 
\ ng Eastern Pennsylvania, 
career the remarkable 
i field 
illiant suc- 
is Cl manager at 
x The Prudential and was 
d to thiladelphia 
erri a more important post.. In 
zh record for business 
1, he has made a 

il] ter mark in his rew field. 

* * & 


irance 


A. E, Forrest, one of the most inter- 
ssful figures in the acci- 
jen Iranes orld, is rounding out 

t of a century with the North 


S ald succe 


Ameri ecit insurance Company, 
of Ch g One of the first things that 
Fo t ¢ hen he took charge was 
ncel cies that he did not think 


the old North Amer- 
i Association to carry. He 
I d i with which he 
d and closed himself. This 
\ haract c of his manage- 
i later years, He has always been 
ri more for quality 
The North American 
r ,000,000 last 
te carefully and surely, 

d profit on its underwrit- 
Mi orrest has recently installed 


policies 








I m of ke ing agents’ ac- 
coun ‘h has added to economy and 
f of administration. 

* * * 

V m H. Hotchkiss, ex-Super- 

( I rance of New York.and 

chairman of the National Progres- 

( the la presidential 

ong endorser of Colonel 

R ] a candidate for Governor 

f } t the fall election, Judge 


Hotel I mal friend of the 
( 1 vell as his close lieutenant 


* * * 





Margarete Matzenauer, mezzo-soprano 
f the Met: litan Opera House, is one 
of th reatest living artists. So is her 
husband, Ferrari-Fontana, tenor of the 
Re n One Company. Recently, a 

t dat I Adrienne Ferrari-Fon- 
tani, car to grace the Ferrari-Fontani 

nage A few days after Adrienne 

born the two singers took out a 
$125,000, making the baby the 
tees 
* Ye * 

Colonel Alexander H. Wray has de- 
cl lection as a director in the 
Ci of New York Insurance Company. 
He had been a direct 


yr for many years. 
+ * * 
Dr. W W. ‘Jones, for : vears chief 
for the Provident Life & Trust 
seriously ill at the 


exan : 
at Pittsburgh, is 
Mercy Hospital. 





George E. Kline, vice-president of the 
Continental Insurance Company, was 
one of the Eastern underwriters who 
attended the funeral of J. J. McDonald, 
late manager of the Connecticut Fire 
in the West, who died in Michael Reese 
Hospital, Chicago. One of the great 
figures in the western underwriting fie!d 
for many years Mr. McDonald was 
Western manager of the Continental, 
Mr. Kline being assistant manager. 
Men of contrasting personalities, each 
unique and strong, they made a team 
hard to match in brilliance and in 
splendid results achieved. 

* . - 

Chas. R. Gantz, general agent of the 
State Mutual at Baltimore, recently en- 
tertained the agents of the Maryland 
field at a dinner at the Baltimore Coun- 
try Club. The meeting was a very en- 
thusiastic affair, and a general good 
feeling prevailed over the splendid re- 
sults of 1913. Mr. Gantz, who succeed- 
ed Edward L. Gernand, the former gen- 
eral agent at Baltimore, took charge in 
1911. Maryland produced for the Com- 
pany considerably over three-quarters 
of a million in 1913, A million dollars 
had been set as the mark, and though 
it was not quite obtained, it looks very 
much as though the figure will be 
reached during 1914. A noteworthy 
point in regard to this agency staff is 
that it is composed almecst entirely of 
young men who heretofore have had no 
experience in life underwriting. 

- . 

The Marquette National Fire Insur- 
ance Company will probably have its 
offices in the building at No. 175 Jackson 
Boulevard, Chicago, a skyscraper unique 
in that it is exclusively devoted to in- 
surance interests. It is said that nearly 
every important fire insurance agency 
in Chicago is located in this building, 
as are many of the western depart- 
ments of the eastern fire insurance com- 
panies. The promoters and underwriters 
of the new Hibernia Fire are also 
located in this structure. Twelve years 
ago the agents and companies were 
scattered about lower La Salle street.- 

r e 2 

Juan L. Iribas, who was for 22 years 
in charge of the Spanish correspond- 
ence of the Travelers of Hartford, at 
the home office, died recently. Mr. 
Iribas was a native of Spain and at the 
age of 19 graduated from the University 
of Madrid with the degrees of bachelor 
of arts and doctor of laws. He was for 
a number of years editor of a Spanisn 
newspaper in New York city. 

* * 

Frederick L. Hoffman, statistician for 
The Prudential, was one of the prin- 
cipal speakers at the 75th anniversary 
meeting of the American Statistical As- 
sociation at Boston last week. Mr. 
Hoffman, who is one of the foremost 
statisticians in the country, is an ex- 
president of the Association. 

” * Ls 

Ada C. Sweet has resigned as manager 
in Chicago of the woman’s department 
of the Equitable Life, of New York, in 
order to devote her time to personal 
business. Sarah F. Jones will succeed 
her. * * a 

Captain John McClintock, U. S. A., re- 
tired, who has been appointed first 
deputy policy commissioner of New 
York, is son of Emory McClintock, for 
many years trustee and actuary emeritus 
of the Mutual Life of New York city. 

* + + 


Fred Lovejoy, of Clay Center, Kans., 
represents the General Accident of 
Scotland, in its industrial department 
and is one of its foremost general 
agents. Mr. Lovejoy is active moreove1 
in political circles and is a candidate 
for the insurance commissionership up- 
on the Democratic ticket at the present 
time. While the Sunflower State has 


always ranked as a progressively Re- 
publican commonwealth, Mr. Lovejoy's 
personal popularity is such that he is 
generally regarded as a winner in the 
forthcoming contest. 
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CHICAGO COMPANY PLANS 


IN JUNE. 





HIBERNIA TO WRITE 


Marquette National Wil! Begin Opera- 
tions in May, Witn H. J. 
Woessner as Manager. 





Chicago, Feb. 17.—The organization 
of the Marquette Nationa] Fire Insur- 
ance Company and the Hibernia Fire 
insurance Company is going ahead so 
fast that the former expects to begin 
business by May 1 and the latter by 
June 1. 

Henry J. Woessner, recently retired 
Western manager of the California Fire, 
who has been appointed managing un- 
derwriter of the Marquette National, 
told a representative of The Eastern 
Underwriter that the Company would 
first intrench itself strongly in the 
middle West before it entered the East- 
ern field; that it was too early yet to 
speak of Eastern plans. 

John Naghten & Company, managers 
of the Hibernia Fire, say they may en- 
ter Pennsylvania, but tbey are not in 
a position yet to tell what their other 
kastern plans will be. 

The Marquette National's Underwriter. 

The Marquette National will start 
with $1,000,000 capital and a like sur- 
plus. Manager Woessner was born in 
Marquette, Mich., where for ten years 
he was county clerk and registrar of 
deeds. He organized the Menominee 
County Abstract & Loan Association and 
Menominee Insurance Agency. In 1901 
he was made State agent of the Ameri- 
can Central for Michigan, indiana and 
Northern Illinois. In 1908 he became 
manager of the California’s Western 
Department, which he established. 

Anthony Matre, of St. Louis, is presi- 
dent of the Marquette National. He is 
secretary of the Associated Federation 
of Catholic Societies and is a strong 
man for president. Mr. Woessner has a 
splendid reputation as an underwriter. 

Men to be Hibernia Managers. 

The Hibernia Fire is to have a capital 
and surplus of $1,000,00U. John Naghten 
& Company, who have 20,000 policy- 
holders, and carry $125,009,000 of risks 
through their agency, were established 
half a century ago, by John Naghien. 
M. J. Naghten, his son, is now the 
senior member of the Company. He is 
president of the Chicago Board of Un- 
derwriters and is to be president of 
the Hibernia Fire. His associates are 
James I. Naghten and Frank A. Nagh- 
ten, his brothers, and George A. Essig, 
who will be the Hibernia’s secretary. 
W. E. Iarlow is in charge of the organi- 
zation work. The Compary has already 
received many applications for agen- 
cies. 

As a third company, the Merchants, 
is being organized, it will be seen that 
Chicago is at last about to realize its 
ambition of having fire insurance com- 
panies of its own. There is no doubt 
here that these companies wiil make 
their mark in the underwriting world. 





$30,000 FIRE AT ILION. 

Ilion, N. Y., Feb. 13.—It is conserva- 
tively figured that the loss caused by 
yesterday’s fire in the business section 
of this city, will not be less than $30,- 
000 and may exceed that amount. The 
Hotaling block, totally destroyed, was 
valued at $10,000, while the loss suffered 
by C. R. Hewett, a grocer occupying 
the grade floor is placed at $6,090. 
Other sufferers were: Mrs. Isabella 
Wilson, Thomas and Smith, clothiers; 
T. Noffer, shoe dealer; James Conkling, 
S. W. Riker, and the Wilson Dancing 
Academy, all occupants of the burned 
structure, 


1913 ILLINOIS PREMIUMS. 





Home Leads; American, of Newark, 
Second; Aetna, Third; Continental, 
Fourth; Com’! Union Fifth. 





Official figures give the 1913 fire in- 
sulance premiums in iliinois for the 
twelve companies leading in amount 
written as tollows: 


Premiums. Losses. 
BE . wba ssienesena $SYS,2UZ $401,194 
American, N. J....1,0U8,082 O79,V604 
Contumental ....... 091,087 313,008 
Commercial Union . 341,567 193,121 
Fidelity-Phenix .... 883,499 430,994 
ORR 1,030,167 574,913 
PE 4s srs aeeans 313,736 199, ilo 
Lon. & Liv. & G.. 487,375 256,614 
dom. & LAR. ...260- 303,442 138,029 
North America 685,279 409,0d3 
North British ..... 312,131 238,994 
oo ae 380,690 224,169 
SE wiauGhawnadon 829,944 429,618 





TROY FIRE DEPARTMENT. 





Chief Engineer Byron’s Suggestions for 
Its Improvement—Aiarms 
Recorded in 1913. 





To insure greater efficiency on the 
part of the Troy, N. Y., fire department. 
Chief Engineer Patrick Byron makes a 
number of recommenaations to the fire 
commissioners of the city. 

He urges the gradual substitution of 
motor drawn for horse drawn ap- 
paratus; the purchase of a reserve en- 
gine; a new truck and 5,000 feet of first- 
class hose. Chief Byron further recom- 
mends the installation of the automatic 
and manual system of fire alarm tele- 
graph, 

During the past year the department 
responded to alarms as follows: Bell 
alarms, 215; verbal and telephone calls, 
184; total number of aiarms, 399. 

The number of feet of hose now in 
service is 26,500, all in good condition, 
and 2,000 medium. 





CHANGE IN CAMDEN, N. J. 





F. A. Souder, Jr., Goes With William 
P. Hallinger as his Insurance 
Manager. 





Frank A. Souder, Jr., has withdrawn 
from Souder & Heck, Camden, N. J., 
and has been made manager of the in- 
surance department of William P. Hal- 
linger, that city. Recently, Mr. Hal- 
linger purchased the insurance business 
of Morris G. Bossett, who retires be- 
cause of il] health. 

Mr. Souder has a wide acquaintance 
in this section of the State. He was 
elected assessor of Collingswood last 
fall. 





SUBURBAN MORAL HAZARD. 


Over-Development and Misleading Ad 
vertising of Colonies Near New 
York Cause Fires. 





New York underwriters are closely 
watching suburban development realty 
companies, because of the moral hazard 
in some of these “improved” localities. 
Real estate companies build a few 
houses, lay out streets, plant a few trees 
and then spend thousands of dollars in 
advertising for patrons who want to own 
their own homes. Many people buy 
houses thinking that they will live in 
a colony of beautiful homes. Building 
suddenly ceases, the neighborhood 
cheapens, and the residents, becoming 
depressed, want to move away. Several 
of these suburbs have had so many fires 
that residents find it difficult to get in- 
surance, 
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cies of most trying situation 
selves in a manner entitlin 
the public. 
the company that when six 

The operations of the 
conspicuous for fair dealing w 


ing this, recognize the NA 
“PROTECTCR.” 


The history of the American Nation is replete with 
the chronicles of men who have risen to meet the exigen= 


“PROTECTORS OF THE PEOPLE.” 

So, too, have institutions rendered sterling service to 
There has never been a flaw in the good 
name of the National Union Fire Insurance Company— 


Francisco in excess of $1,000,000.00—an armount larger 
than its combined capital and surplus at that time. 


representatives and thousands of claimants, in attest- 

















s and have acquitted them- 
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WANTS ALL RISKS INSPECTED 


N. Y. FIRE MARSHAL’S REPORT. 








Standardization of Couplings, and High 
Pressure System for Municipalities 
Are Recommended. 

In a report to the New York State 
Legislature State Fire Marshal Thomas 
J. Ahearn makes a number of important 
recommendations as follows: 

Legislation to compel insurance com- 
panies to inspect all property and con- 
tents offered for insurance and to in- 
vestigate the character of the applicant 
for a policy, Bills providing for the 
standardization of fire couplings, intro- 
duction of the high pressure system in 
municipalities, instruction in fire preven- 





‘tion in schools, the repeal of conflicting 


statutes which now divide jurisdiction 
over fire fighting apparatus, the enforce- 
ment of fire regulations between the 
Labor Department and the State Fire 
Marshal, and the requirement of a cer- 
tificate of fitness from all persons using 
explosives for blasting purposes, are 
ether requirements wanted. 

The Fire Marshal also advocates the 
establishment of a special bureau for 
fire prevention and water supply. 

The average loss per fire outside of 
Greater New York in 1913 was $985, as 
against $1,000 in 1912. 

WITHOUT PROTECTION AT WEST 
HEBRON, N. Y. 

Lack of sufficient 
vag responsible for a $10,000 loss at 
West Hebron, N. Y. on Friday last, 
when the Detey Hotel, L. S. Smart’s 
shce thop and the residence of Mrs 
Petsey Hannah were totally destroyed. 
Had the village had even slight pro- 
tection equipment the loss would have 
been sreatly reduced. 


fire protection 


SUCCEEDS LATE GEO. A. COX. 


W. R. Brock Elected President of 
British American and the Western— 
W. B. Meikle Vice-President 
In succession to the late George A. 
Cox, W. R. Brock was some days ago 
elected president of both the British 
American and the Western Assurance 

companies of Toronto, Canada 

At the same time W. B. Meikle was 
chosen vice-president and general man 
ager. Herbert C. Cox, president of the 
Imperial Life, succeeds his late father 
upon the directorate of the two corpora- 
tions. 

Mr. Brock, the new chief executive, 
was formerly vice-president of the 
British American and the Western, 
while Mr. Meikle has been general man- 
ager of the companies for years. 





ACCEPT BATAVIA AWARD. 
Action of Fire Insurance Companies in 
Matter of Preserving Com- 
pany’s Loss. 

Since the award of the arbitration 
committee in the matter of the loss of 
the Batavia Preserving Company, 
Batavia, N. Y., there has been consider- 
able interest on the part of adjusters 
as to whether or not the award was ac 
cepted. Asked by The Eastern Under- 
writer for a statement John C. Holmes, 
of Batavia, N. Y., the agent who re- 

quested the arbitratment said: 

“No company has refused to accept 
the decision of the committee. Nearly 
all the companies have already issued 
policies for their share and paid their 
proportion.” 

Death claimed Assistant Secretary 
John P. Gueker of the Camden Fire, 
some déys ago. 

s 





CONNECTICUT’S FIRE RECORD. 
Losses in State Last Year Aggregated 
$1,284,695—aterbury Greatest 
Sufferer. 

Official figures report 1,685 fires. as 
having occurred in Connecticut last 
year, with an aggregate loss thereon of 
$1,284,695. Waterbury had the greatest 
number of fires its contribution being 
410; New Haven followed with 312 
while Hartford ranked third with 284. 
Classified according to hazard the 

record is as follows: 





EE OTT POTS Te 804 
States And OMICS ..ccescecccee 254 
Barns, stables and sheds ........ 179 
PON, oi nan cne aeeeceawacees 75 
Hotels, clubs, restaurants, etc, .. 41 
Warehouses and storehouses .... 41 
Railroad and steamboat property . 47 
Theatres, halls, public buildings 
i MT ae go c.4 cess hmacersion-or 18 
Schools, hospitals, asylums ...... 8 
Automobiles and garages ...... 61 
Miscellanecus or sundry ........ 157 
Pe ee ae pe eee ee 1,685 


Forty-two fires were reported to the 
State Fire Marshal as being of suspici- 
ous origin. 


——_—_,;— 


MONTHLY SARATOGA MEETING. 





At the annual meeting of the Sara- 
toga County Board of Underwriters, 
Saratoga Springs, N. Y., Frederick H. 
Beach was elected president; George 
R. P. Shackleford, vice-president; B. 
H. Searing, secretary-treasursr. It 
was decided to meet every month in- 
stead of quarterly. 

ADJUST UNDERGARMENT LOSS. 

The loss of the American Undergar- 
ment Company, Newark, has been 
settled as follows: Building: Insurance, 
$1,174.50. Stock: Insur- 


loss, $2,500, 


$50,000; loss, 


ance, $210,000; 
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NATIONAL UNION FIRE. 





Pittsburgh Company Growing at Steady 
Pace—Assets and Reserves 
Heavily Increased. 





Since its organization in 1901 the 
National Union Fire, of Pittsburgh, of 
which President E. E. Cole is the active 
head, has fully measured up to its motto 
of “Aggressive, Progressive and Con- 
servative.” In the 13 years of its ex- 
istence the assets of the Company Have 
grown from $887,677 to $4,604,781; its 
premium reserve from $122,199 to $2,- 
889,334 and its net premiums from 
$212,590 to $2,702,295. And these re- 
sults were secured in spite of a series 
of unprecedented conflagrations, which 
cost the National Union $1,376,000. 

The Company closed 1913 with total 
assets of $4,604,781; a reinsurance re- 
serve of $2,889,334, and a net surplus of 
$408,757. 

Compared with the returns of the pre- 
ceding twelve months the latest figures 
show: 

An increase of $468,143 in assets; of 
$399,342 in net premiums, and $542,340 
in premium. reserve. The market value 
of securities fell off $105,188 and its net 
surplus decreased $136,469. 

The National Union is a fine tribute 
to all who have directly or remotely 
labored in its upbuilding. 





SCHENECTADY POLICY FEES. 

Schenectady, N. Y., Feb. 17.—William 
C. Marlette, president of the Schenec- 
tady Fire Insurance Agents’ Associa- 
tion, said this week that the associa- 
tion had decided to charge one dollar 
on every policy written as a policy 
fee. 


Meredith B. Little, of the local 
agency of Little & Loomis, New York, 
and in the insurance business here for 
half a century, died last week. He was 
a director of the Glens Falls Insur- 


ance Company. 





New York Chicago 


SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 
Licensed in Ilinois 
Capacity, $100,000 Single Risk 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 


Minneapolis Duluth 








CLARENCE A. KROUSE & COMPANY 
GENERAL INSURANCE AGENTS 


Pennsyivania—New Jersey 
325 Walnut Street, Philadelphia, Pa. 
AND 
Haddonfield, New Jersey 





Representing the following companies for Philadelphia 


Lumber of N. Y. Ben Franklin 
Peoples National Central Union 


EASTERN PENNSYLVANIA AND SOUTHERN NEW JERSEY 


Concordia ‘ 
Lumber, N. Y. 

Franklin, Pa. 

Central Union 

Citizens 

Phoenix, of Hartford 


Continental 

Firemens, N. J. 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. Springfield Fire and Marine 
National Ben Franklin Western of Pittsburgh 


General Agents Commercial Casualty Co. of Newark 
ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 











INSURANCE COMPANY OF NORTH AMERICA 
PHELADELFWGA, PA. 


. MARINE 
SS 

CT AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 


MOBILE FLOATER, 


FIRE 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 










mW ORTH: 
AME RI\CP 
Ni, ‘ rs 


— \ PARCEL POST 
CAPITAL - $4,000,000 
Jeanty LOSSES PAID SINCE 
ASSETS - $16,953,773 2" ORGANIZATION 
LIABILITIES - $8,649,873 $154,461,000. 


NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


EUGENE L. ELLISON President 
BENJAMIN RUSH, Vice-President T. HOWARD WRIGHT, Sec’y and Treas. 
JOHN O.PLATT, 2nd Vice-President SHELDON CATLIN, Ass’t. Secretary 














SPECIAL 


One Half Broiled Partridge 
with Baked Y: ams 60c. 


FARRISH’S CHOP HOUSE 
CORNER JOHN AND WILLIAM STREETS 


JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 




















San Francisco LosSes 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 








U, $. Cash Assets, Dec. 31, 1912 $13,739,218.97 


Surplus, - + + «+ 4,015,972.92 
Losses Paid by Chicago Fire, 1871 3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire, 1904 — 1,051,543.00 





Liverpool 
mo London 
am? Globe 
Insurance Co. 


CIMICED 


Over $130,000,000.00 


Losses Paid in the United States 





HENRY W. EATON, MANAGER 


G. W. HOYT, DEPUTY MANAGER 


J. B. KREMER, ASST. DEPUTY MANAGER 
T. A. WEED, AGENCY SUPERINTENDENT 


NEW YORK OFFICE 
80 William St. 
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How Ramsay Act Benefits the Public 





By A New Jersey Local Agent 








Progressive legislators became in- 
formed of this practice and deemed 
such a manner of doing business un- 
just and discriminatory to the loss of 
the small insured and benefit of his 
large competitor; who was receiving 
undue favor and privileges, conceived 
the idea that a law should be passed 
placing all upon the same basis, that 
no one or more persons should enjoy 
that which was not granted unto all, 
with this object in view they enacted 
the above cited legislation. 

I beg to submit that the Ramsay Act 
does accomplish the end for which it 
was enacted. It does eliminate discrim- 
ination, it does give the small insurer 
the benefit of the same rates that his 
larger competitor enjoys. The intent 
of the law and its eventual action, if 
given sufficient opportunity, will prove 
that it is progressive legislation, for 
it makes the fire insurance business 
subject to the supervision of competent 
disinterested officials. It gives the in- 
suring public an opportunity to ascer- 
tain why its insurance is fixed at a 
certain rate, and means whereby it 
may establish its own rate by making 
and maintaining better conditions. This 
is progress as it is the only time in the 
history of the business when the pub- 
lic may be fully informed as to why it 
is required to pay a certain premium 
for indemnity, and if such fixed premi- 
um is not equitable, it has the right 
of appeal to the tribunal fixed by the 
law, which has power to grant relief. 

Justice and Equity. 

This is certainly justice and equity. 
This is the opportunity for the legisla- 
tors to show their constituents that 
they are not controlled by the big in- 
terests, but that every man has cer- 
tain rights that are being protected. 
This law even goes further than con- 
templated; through careful inspection 
and the penalizing of unsafe condi- 
tions, it reduces the fire waste, which 
will eventually reduce the insurance 
tax, It also reduces the chances of the 
loss of life by reason of maintaining 
safe conditions. This could not be ac- 
complished under indiscriminate com- 
petition, for the insured, so long as 
he could obtain through competition 
lower rates than could his competitor, 
would not go to the trouble and ex- 
pense of making betterments to his 
risk simply that he might save his 
property; for the company would stand 
the loss and not him; and the lives of 
those employed by him, as well as the 
property that would be _ destroyed 
through his delinquincy, that would 
be the loss to others. He is forced to 
take action under this law in order to 
cut down his insurance tax. 

The objection to this law on the part of the 
large property owners, who can no longer en 
joy special privileges by reason of their being 
able to offer large lines, who are no longer 
able to obtain special privileges as to form of 
contracts and price, but are required to ac- 
cept the same form of contract and pay the 
same price as their lowly competitor, is to be 
expected, as this class always have and always 
will claim special privileges and object so soon 
as they are required to compete on the same 
level with the smaller competitor. He objects 
to going to the expense and trouble of making 
betterments, as such betterments add to the 
cost of his output. He has no cause to object 
te this law so far as his not being able to re- 
duce his insurance cost, for he may obtain in- 
fermation by which he may obtain a reduction 
of his insurance tax. 

The Complaining Companies. 

It is to be expected that the small incom- 
petently ged comp are complaining 
of being discriminated against, for they are 
unable to compete with the large and compe- 
tently managed companies by reason of their 
contracts not being worth as much money. The 
insured is not going to pay as much for a 
questionable contract as he can purchase a re- 
liable contract for. It means that through the 
eventual working of this law the small and 
financially weak company will have to strength- 
en its financial condition and be in a position 
to sell a reliable contract, or go out of busi- 
ness. This is simply a case of an infallable 








saw, the iaw of the surv.val of the fittest. ‘his 
Wii Work to the advanmiage vi Lie Misurcd, as 
we Wilt wut De pur im tue pesition uf having 
peau jvrF a Cvuluract that may at any time 
pivve Of lv Value. his iS an Opportunity tor 
wie legisiaiurs vl Our Siate to prutect the un- 
wary aud cuuer i advised of udainiurmed in 
sured. Unuer iilis iaw the citizens of our Stace 
are lurther prutected by the limiting otf tne 
control of tle situativn by the survivors of cum- 
peuuon, by luer Lut velmg avie to compine 
and hx uulair rates and rues, tor if but twu 
cCuMpanies sufVive they are under the contrvul 
of te Superintendent ot the Department ot 
Banking and insuramce as to what the charges 
suai .De and what shali be the conditions of 
luc imsurance contract, a condition that has 
never prevailed betore. 

ihe compiaint of the small company of their 
being unabie to comply with the conditions ot 
tus iaw by reason ot the expense 1s without 
ivundation, for they may file their rates and 
rules through the same source as the large 
compames and the expense is fixed by the 
income of all compames. 

if it is their desire to file independent basis 
rates and rules, and by reason of the expense 
attending such independent action they are un- 
abie tu take such action. It shows a desire on 
their part to offer inferior contracts in com- 
petition with the larger companies who have 
nied such rates and rules, and obtain a market 
tor such contracts simply because they are 
offered for less money, not because the insured 
can not obtain al] the indemnity required. lf 
such action were taken by the small com 
panies the large companies would simply go 
them one better and would in time eliminate 
the small companies, but not until the public 
had suffered by reason of having accepted cox- 
tracts of indemnity from the small companies, 
paid good money for them, only to have to 
again pay for indemnity. The survival of the 
fittest 1s a law that no statute can repeal. 


The Attitude of Brokers. 


There are complaints from certain undcr- 
writers and brokers. The actual cause of suca 
complaints, if actually known, are that they are 
unable to obtain discrimination to their ad 
vantage. They are no longer able to indis 
criminantly cut rates and deliver contracts con- 
taining conditions that discriminate unfairly, or 
they are incompetent and unable to compete 
successfully wita the competent underwriter 
or broker. Thev are finding that the business 
has become a profession, that in order to sur 
vive they wili have to do some hard work 
which they a:e averse to. They find that tu 
competent underwriter or broker is able to ad- 
vise the insured in a professional manner, the 
same as the lawyer and doctor, and that the 
insured recogn:zes the fact that it costs him no 
more money to employ expert advise than it 
has cost him to consult a pettifogger or a| 
quack; that by consulting a professional man 
he obtains benefits through the lowering of 
his insurance tax. He discovers that if he 
consults a maa who is competent as to how to 
lower his insurance tax, such a man is able 
to inform him. If he is a careful man and one who 
has proved to be a financially successful man, 
when he considers building he not only con- 
sults a lawyer as to his contract with his 
architect and contractors, but an insurance cx 
pert as to how io construct his building in 
order to obtain the lowest rate, such an ex 
pert, if competent, shows him and _ advises 
him. Such an expert naturally gets the bus, 
ness and holds the business until some othe. 
better informed expert shows the insured how 
he may further better his risk and obtain bette: 
rates, so that competition resolves itself into 
who is the best advised and more competent 
m his profession. Many legal contests are wei 
not by reason of unfairness on the part of the 
court, but by shrewdness on the part of the 
attorney, he is in competition with an aa- 
versary and the court establishes and main 
tains certain rules by which both must abice 
ic is up to the competent attorney to compete 
successfully, this is fair competition, no one 
is wronged, all are served alike, so discrimina 
tion is shown. 


Position of Municipalities. 
Certain municipalities are complaining of the 
classification of their towns; they are object- 


(Continued on page 15.) 































FIRE 
EXTINGUISHER 











= automobile fire insurance pre- 
miums and is a source of constant safety. 


(OME QUART FIRE EXTINGUISHER | 
ASPECTEO By 


ORATORES ae 
4447 aan | 


a Any automobile or commercial vehicle 
equipped with the Pyrene Extinguisher 
commands a liberal reduction in rate, 
making it of mutual interest to owners, 
and insurance companies, to manufac- 

turers and to dealers. 


The Aetna Accident and Liability 
Company and the Automobile In- 
surance Company of Hartford, 
Conn., allow this reduction. 
See their agents or inquire 
of your own broker. 










TO OPERATE 
TURN HANDLE TO LEFT 























































fire extinguishers included in the list of approved Fire Appliances issued | > 
by the National Board of Fire Underwriters. : : : : 








Pyrene Manufacturing Co., 1358 Broadway, New York 


| Brass and Nickel-plated Pyrene Fire Extinguishers are the only one-quart 
i 


Alton Buffalo Detroit New Orleans Richmond 

Atlanta Chicago Duluth Norfolk St. Louis 

Baltimore Cincinnati Jacksonville Oklahoma City St. Paul q 
Birmingham Cleveland Louisville Phoenix Salt Lake City | 
Bridgeport Dayton Memphis Philadelphia San Antonio | 

Boston Denver Milwaukee Pittsburgh York, Neb. | 


PACIFIC COAST DISTRIBUTORS: Gorham Fire Apparatus Co., San Francisco, Los Angeles, 
Seattle. Distributors for Great Britain and the Continent: The Pyrene Co., 29A Charing Cross 
toad, London, W.C. 

















W. W. ALEXANDER, Sec. 


Ue 
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LNSUIRANCH, COMPANNT 
SO wad SS eel ¥ 
BALTIMORE, MD. 
Cash Capital $1,000,000.00 Surplus to Policyholders $1,203,604.68 
FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 
Apply HOME OFFICE 


R. W. ALEXANDER, Pres. - YE 
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1831 ———1914 


(FIRE) 
THE Potomac INSURANCE COMPANY 


OF THE DISTRICT OF COLUMBIA 
Agents Wanted in 
Pennsylvania, West Virginia, Ohio 
and Illinois 
Address HOME OFFICE - - WASHINGTON, D. C. 

















CAPITAL, $250,000.00 


ASSETS 
$410,937.00 



















SURPLUS, $81,828.00 


OFFICERS 
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T . C President 
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BROKERS’ ACTIVITIES 





A Mutual That Insures Bakeries. 

Many New York bakeries are being 
carried by the New York Merchant 
Bakers’ Security Association, a mutual, 
which has 241 members, and carries a 
total insurance of $434,000. At a recent 
meeting this Association fixed the price 
ef insurance at $2.50 per $1,000. The 
fire loss last year of the Association 
was $784. 

* * * 

Place Morgan Building Insurance. 

The insurance on the new building of 
J. P. Morgan & Company in the Wail 
street district is being placed. it 
amounts to about $400,009. Benedict & 
Benedict are the brokers. 


THE EASTERN UNDERWRITER 






February 19, 1914. 





Vessel Fire Risks Reinsured. 

The writing of fire insurance on ves- 
sels has been discontinued by the Exton 
Hall Brokerage & Vessel Agency, of 
New York city. The vessel fire insur- 
ance business of the Insurance Com- 
pany of the State of Pennsylvania, 
Stuyvesant, Insurance Underwriters and 
New Jersey Fire has been reinsured in 
the Hartford Fire’s vessel agency. 

of * * 

$200,000 Loss for Reciprocals. 

The Reciprocal Underwriters of New 
York carried $260,000 on the line of the 
Hammar White Lead Works, East St. 
Louis. The lost is estimated at $250,000, 
with a property value of $400,000 with 
90 per cent, of insurance. 





THE HOME 


INSURANCE COMPANY. 








tes Avoids controversies and disagreements if practicable; if not, 
pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 


ELBRIDGE G. SNOW, President 


NEW YORK 


Fire, Lightning, Windstorm, Automobile, 
Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 





North British 


and Mercantile 


Fistablished 1809 


Entered United States 
1866 


Insurance Co. 





Since 1806, when the North British & Mercantile entered the United 


States. 1,833 Fire Insurance Companies have failed or retired 


| German American 
| Insurance Company 








The Leading Fire Insurance Company of 
merica’™’ 


FIRE) 


New Pork 
STATEMENT JANUARY 1 1913 


CAPITAL 


$2,000,000 


RESERVE FOR ALL OTHER LIABILITIES 


9.662.027 


NET SURPLUS 


9.576.398 lee 
ASSETS HENRY E.REES~ A. N. WILLIAMS 
21.238.425 2 Tile 


Assistant Secretaries 
E. S. ALLEN GUY E. BEARDSLEY 
RALPH B. IVES 


W. F. WHITTELSEY, Marine Secretary 





CASH CAPITAL - $5,000,000.00 
WM. B. CLARK, President 
Vice-Presidents 














Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1913 


NEY INE aoc. 8 a one ice cs den kd cig cmbstesesenctecees $1,000,000.00 
Re-Ineurance Reserve «ooo. cc sccc ceccccccccccseccces 2,781.578 19 
HATE SGOT TAGS ooo cic cnccsess sed pussoevessess 331,961 11 
Se EG se vntevedesnesanebes ceetadweseeuats 2,723,239.49 
Rs SE ODA 4856 ene dec wtenes naee es iee a paveneeeie $6,836,778.79 
During a successful record of 57 years this Company has paid losses exceeding 


$12,500,000.00 


DANIEL H. DUNHAM, President CHARLES COLYER, Vice-President 
A. H. HASSINGER. Secretary JOHN KAY, Treasurer 














INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manage, 


United States Branch 
92 William Street, New York 








Authorized Capital $500,000 


Brtroit National Hire 
Iusurauce Co. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 

















The North River 


Insurance Co. of New York 
INCORPORATED 1822 





Total Assets of all Companies Repre- 
sented by this Office December 31, 1912 


Crum & Forster 
NEW YORK 


GENERAL AGENTS 


$14,249,072.19 








Whilden & Hancock 


95 WILLIAM ST. 


NEW YORK 





General Brokerage Business 





...All Branches... 





“PROMPT ATTENTION” 
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NEW JERSEY NOTES 
APPROVES BAN ON A. D, 7. 


AN INTERVIEW WITH P. L. HOADLEY 














Auxiliary of Gamewell Company Gives 
Ample Protection, Says Ameri- 
can Insurance Co.’s President. 


“The action of the ‘Newark fire com- 
missioners in requesting the removal of 
the A. D. T. apparatus from fire head- 


quarters meets with the approval of 
the American Insurance Company,” 
said President P. L. Hoadley, of that 
Company, to a representative of The 


Eastern Underwriter this week. 

“The auxiliary of the Gamewell Fire 
Alarm Telegraph Company, which has 
been installed in most of the larg> 
manufacturing plants and office build- 
ings in the cities of Newark, Jersey 
City, Hoboken and Paterson, gives 
ample protection. In fact, it becomes 
a part of the city fire alarm system, 
being an extension of that system to 
the individual plants and various parts 
of same. 

“We have been much annoyed by the 
A.D. T’s solicitors who have endeavored 
to convince, and have succeeded in con- 
vincing many manufacturers, that their 
central station and watchman’s | fire 
alarm system was the only thing that 
passed muster with the National Board 
and the leading insurance companies. 

“If disinterested and independent 
underwriters would carefully consider 
the claims of the Gamewe?ll auxiliary 


system, they would unhesitatingly de- 
clare it to be far superior to the A 
D. T. or any other fire alarm system. 

“The American District Telegraph 


Company has a most excellent system 
of supervising watchmen, who are re- 
quired to report to the central office 
at regular intervals. For this they 
should receive due credit, but not arv 
more credit for the installation of its 
so-called fire alarm than would be 
accorded to the New York Tel2phone 
Company. 

“Fire insurance companies generally 
look with disfavor upon a system of 
alarms which relies upon the telephone 
and frequently causes mvch delay. 


“As previously stated, we feel that 
the action of the Newark Fire Board 


is proper and should cause no alarm 
whatever to fire insurance interests.” 


HOW RAMSEY ACT BENEFITS. / 


(Continued from page 13) 


ing because certain other municipatities not | 
so well equipped to extinguish fires as they , 
are, are receiving as low rates as they are} 


enjoying with every modern and efficient equip- 


ment. They are not offering any complaint 
as to having their rates increased, but because 
the other fellow has his reduced to as low a| 
basis rate as he has enjoyed. In fact, his| 
rate has been lowered, and he still objects | 
because other rates have been lowered when | 
their Bg gon peeve is not so efficient. Such con- 
ditio as complained of do prevail, not 20 | 
many as did prevail at the time the rules were | 
first filed, as changes have been made grad 
since October 4th, and other changes will 

made as rapidly as inspections can be A 
and new basis :ates promulgated. In order 
to comply with the conditions of this law it 
was not only necessary that all basis rates 
in any one general section be made uniform, 
but that the basis rates throughout the State 
be made uniform, and that without the ad- 


vancing of the basis rate unless authorized by 
the Commissioner of Banking and Insurance. 

There were three advisory bureaus, each with 
a different system and eac = with different basis 
rates, rules and regulati: To accomplish the 
making uniform of such oan and rules through- 
out the entire State and comply with the re- 
striction imposed, without establishing irregu- 
lar unwarranted Biv and rules in some in- 
stances would be accomplishing the impossible. 

How Rates Have Been Reduced. 

Under this act the cost of living, so far as 
the cost of insurance tax, which effects every 
man, woman and child of our State, has been 
reduced as follows: 

Frame dwellings reduction on buildings rang 
ng from 1 2-3 per cent. to 4o 1-6 per cent. 

Contents of frame dwellings reductions 
iny from 2% per cent. to 4o 1-6 per cent. 

Brick dwellings reductions ranging from 5 
per cent. to 3012 per cent. . 

Contents of brick dwellings ranging from 3 
I-lo per cent. to 46 3-5 per cent. 

(Increase against the above reductions 
upon brick dwelling buildings. 
has been one increase of 20 per cent. 
City, but the contents of brick dwellings in 
Camden City was reduced per cent). 

Frame private stable buildings decreases rang 
ing from 5 per cent. to 35 per cent. 


rang 


in 
there 
in Camden 


rates 
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FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 
Capital Stock ~ - - $1,000,000.00 
Liabilities - - - - 5,452,043.92 
Special Reserve Fund - 300, apeoy ou 


Net Surplus - - « 3.252.859.2909 
Total Assets” - $10,004,903.21 


. W. BAILEY, Secretary 
HOADLEY, Assist 


L. HOADLEY, President Cc 
C. E. SHELDON, Vice-President F 


nt Secretary 





























NEW JERSEY CONVENTION. 


Local Agents to Meet in Trenton This 


GERMANIA 


OTT eon "|| FIRE. INSURANCE COMPANY 


NEW YORK 


Jersey Association of Fire Underwriters 
will be held in the Republican Club 
Auditorium, Trenton, on Thursday morn- 


ORGANIZED 1859 


ing. At the end of the business meet 

ing H. H. Putnam, secretary of the 

National Association of Insurance 

Agents, will give a talk. At 1 o’clock Statement, January 1, 1913 

the members of the Association of Fire “ae te ee > 

Underwriters of Trenton will be hosts Cash ¢ apital. . a $1,000,000.00 

at a luncheon in the Hotel Sterling. Assets. . oe . $,213,762.27 
Among those who will address the Net Surplus 2,613,814. SS 

agents at the lunch are Senator Wil- Surplus for Policy 

liam E. Ramsay, and Frederick W. Holders . 3 613.814.88 

Day, assistant manager of the Royal In ~ , ’ . 


surance Company. 


HEAD OFFICE 
Cor. William & Cedar Streets 


NEW JERSEY FIRE GROWING 
With a fully paid up capital of a mil- 
lion dollars the New Jersey Fire of 














Contents of frame private stables decreases ; ‘ 
ranging from 5 per cent. 35 per cent. Newark, reports present admitted assets 
(Against the pa decreases there has been of $2,076,896: a reinsurance reserve of 
one increase of 20 per cent. in frame private 522 G68 ‘ : } Pp @496@ 9 
; . . 32,$ nd net surplus of $426,215 
stable building and contents, in Atlantic City, dad » a : : 
da 6 23 per cent. increase in frame private The Company under the careful direc For The Protection Of Its 
and contents in Newark, New tion of President W. G. Whilden is grow- Policy Holders 
“"R ie nto Hi ing satisfactorily and finding increased 
Brick private stables reductions ranging from ’ r all alali athena, Menaiaiiaiiie i 1 = - 
6 per cent. to 37% per cent favor with discriminating insurers anc A! ] 
Contents of brick private stables reductions agents. 
ranging from 6% per cent. to 37% per cent. ed - Lf i 
(Against the above reductions there has been ; ¥ 
gp pga hg of ge te Fire Insurance Company 
in Atlantic City, but this in- HAS A 
he : effes tive, as the property he tal ° 1.000.000.00 
applies is specifically rated an Cash Capita . . $1,000,0 
ally re-rated under the new Cash Assets 4,955.658.00 
: , if i Cash Surplus to Policy 
statistics are gatherec rom a ide. a . ar . 
State including Asbury Park, s Holders 911,592.00 
: Camden, Flizabeth. Hackensack, INCORPORATED 1533 The rea! strenat s ce mpany ts tr 
ewark Brunswick, Passaic, Paterson servatisr its ~-- ment, and the ma 
,d Trenton ‘ ’ agement THRE HANG I ~ absolute 
Since October ath, 125 risks c aD rising pub- Head Office : : Tor. nto, { anada surance of the security of ite 7 y 
buildings, churches h hospitals, > 
ar CH R. EMORY WARFIELD President 
mes, fire houses, etc., have pone specifically | UNITED winnie BR Wwe ne 
oowabe ghaceetenes ictio ta JOSEPH McCORD - Vice-Pres. & Sec'y 
age seg “sn oon ha ge WILLIAM MORRISON Asst.Sec'y 
to 50 per cent. and pe a January ’ 1913 4 
are being examined and rerated as rapidly as ‘ JAMES W.HOWTLE « - Gen. Agent 
possible and will be re-rated under the same ssets 7 ae _..... $1.746.624.71 
hedule which produced the reductions men- |} Assots....... as vie i cis ) HOME OFFICE: 
tioned above. Surplus in U. 8. hndonpewesennd’ - 701.545 8 





“STRONG AS THE STRONGEST” 


The Northern Assurance Co, 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85, 000, 000 
Losses Paid in U. S. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 
55 John Street 


NEW YORK CITY 





UEEN 


los. Cs. of America 


view 


Yor 














JOHN L. DUDLEY, Pres. JOHN F. 


KING, Vice-Pres. 


The John L. Dudley, Jr. Co. 


84 William Street, New York City 
General Agents in the U. S. for the Arlington Fire, of Washington, D. C. 


GEORGE E. WOOD, Vice-Pres. 





Western Assurance, of Canada 


Atlas Assurance Co., London; 








GENERAL AGENTS SUBURBAN DEPARTMENT: 


HEAD SUBURBAN AGENTS: 
Sun Underwriters, London; 
Germany; County Fire, Philadelphia 


Sterling Fire, of Indiana 


Nord-Deutsche, 














HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 


NEW YORK 





Hanover Bidg., 34 Pine St. 





W. B. MEIKLE, Gen, Manager 





THE tame | FIRE INSURANCE COMPANY CHARTERED BY THE 
TATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE CO. 


NEWARK, N. J. 


STATEMENT JANUARY 1, 1913 
J ASSETS... ... 1. cece ee eee eee cee e eee ees $1,918,742.71 
is dhe ih chabhtaeeehknswaghinds 500,000.00 
SURPLUS TO POLICYHOLDERS (eecenens $1,228,824.81 





Responsible Agents wanted in Cities and Towns where 
Company is not now represented 








EDGAR J. HAYNES, Pres. THOMAS L. FARQUHAR, Secy. 
Insurance Company, Ltd. 
OF YORK, ENGLAND 


Established 1824 


is the Oldest and Strongest of the English Fire 
tofore represented in the United St 
S. Managers ERNES1I BOYD, Underwritir 


“YORKSHIRE” Companies n« 


The* 


ates 





FRANK & DuBOIS, U 









oO. KF. LAN Assistant Menagcer, SO Maiden Lane, New Vork 
New York Life Insurance & Trust Co., U. 8S. Trustee, 52 Wall Street 
PAC iste COAST DEPARTMENT, McClure Kelly. Manager, San Francisco, Ce 
RTH & SOUTH CABS A DEPARTMENT, Harry t ist Manager, Greenstx ro, N.C 
SOUTHEASTERN DFPAT TMENT Dar gan & Hopkins, on Atl 
Louisiana & Mississip! Department, JAS. B. 1 , New Orleans, 











it here- 


g Manager 


Ga 
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PREMIUMS RECEIVED AND LOSSES INCURRED IN NEW YORK STATE FOR PAST THREE YEARS 




















-—- 1913 — — -1912 1911————. 1913 i 1912 —————1911— _ 
Premiums Losses Premiums Losses Premiums Losses Premtums Losses Premiums Losses Premiums Losses 
Received Incurred Received Incurred Received Incurred Received Incurred Received Incurred Received Incurred 
Abeille, France $48,303 $22,320 $38,240 $22,932 $21,284 $8,299 Maryland Motor Car 
Aachen & ‘Munich 216,109 82,369 206,328 81,593 182,921 102,657 || OST Res 21,104 10,4389 8 226 ee baiedae eee 
*Aetna, Conn. ..1,167,212 548,424 1,202,600 652,363 1,173,015 602,301 *Mass. F. & M 94,580 62,586 94,843 49,410 74,203 36,298 
Agricultural, N. Y. 416,881 179,294 396,199 219,723 384,945 247,941 Mechanics, Pa. 67,763 43,679 69,970 43,090 80,757 56,192 
Albany, N. Y. 137,408 77,089 134,775 88,507 133,862 75,620 Mech. & Tra., La. 67,212 24,213 60,€97 ae eases 
*Alliance, Pa. .... 417,288 54,089 130,628 64,083 teseeee ++sse++ Merchants, Col. .. 20,017 4,711 16.201 3,128 12,649 3,732 
Allemannia, Pa. 143,858 87,933 151,732 69,380 168,798 89,761 Merchants, N. Y. . 113,133 46,022 104,267 38,829 91,549 41,602 
*American, \N. J. . 375,151 173,007 397,472 216,925 398,073 217,142 *Mich. Com’l, Mich. 60,565 32,535 41,641 52,201 78,827 81,417 
Am. Druggists 10,261 7,892 9,176 3,584 6,856 1,895 Mich. F. & M., 
*Am. Central, Mo. . 273,755 150,626 263,359 169,026 276,645 196,681 Ere 88,584 51,314 80 926 i oe Subic 
Arizona, Ariz. 19,174 8,222 66 Ridinceiee aciennraa +++ee++ Milwaukee, Mech. 252,246 165,205 235,067 204,104 332,191 184,274 
*Assur. Co. of Am. 71,938 40,354 71,244 22,127 76,679 40,001 Minerva, Ger. 119,465 48,088 111,310 18,076 a ammiees sahen ae 
Atlas, England 146,806 115,931 221,884 96,917 215,676 145,617 Minn. F. & M.... 28,1¢% 7,156 1,422 4,296 Sieh He 
?Balkan Nat’l Bul. 289,506 232,089 195,795 117,027 129,432 38,697 Moscow, Russia 483,726 237,665 455,007 236,397 442,925 281,360 
+Boston, Mass. ... 384,478 220,336 394,629 ) es Perr -+eeeee PMunich, Ger. 913,551 559,457 755,605 459,179 698,957 398,195 
British Amer. Can. 235,663 87,983 237,890 128,835 199,705 95,238 National, Conn. 648,965 265,033 596,817 286,005 590,532 326,242 
Buffalo Com., N. Y. 92,357 45,726 95,395 62,577 107,540 67,273 Nat’l Ben. F., Pa.. 270,4#: 159,662 315.215 182,013 296,463 203,570 
Buffalo Ger., N. Y. 170,793 82,465 162,917 84,257 174,805 98,575 Nat’l Brew’s, Ill... 5,055 4,097 4979 49 ae ae a 
+Bulgarian ist ... 226,974 180,405 ccesves eeeeces eeeecee seeeeee Nat’l Union, Pa. 154,750 98,998 205,108 141,864 200,181 129 636 
Caledonian, Scot. 363,074 162,333 349,823 220,565 305,010 200,448 Nationale, France 72,454 33,480 57,361 34,399 42,568 16,599 
Caledonian, Amer. 8,612 4,798 8,502 3,640 6,591 10,118 New Brunwick 89,020 43,299 86,359 40,328 78,163 51,113 
Camden, N. J. 216,812 119,894 233,302 166,504 263,304 165,923 New Hampshire 273,234 164,556 256,930 169,939 268,698 179,839 
Capital, N. H. 89,638 42,809 92,700 36,284 19,609 60,027 Netherlands, Hol.  60,09% | rs meds: a sawn tek 
Central Nat'l, Ill. 40,082 32,785 60,269 26,745 renee ee cocosces Newark, N. J...... 159,837 74,431 126,053 78,235 ree 
Citizens, Mo. 174,718 128,820 210,291 96,979 175,613 97,601 Niagara N. Y.... 700,105 340,888 665,628 343,616 662,204 342,286 
City of New York. 167,859 86,565 174,298 81,315 170,693 78,750 Nord-Deutsch, Ger. 107,829 45,113 94,579 29,897 pene ah — 
Citizens, Balt. 107,606 76,517 118,804 73,623 wake atiohe eeeeeee N. B. & M., Eng..1,089,663 506,673 1,087,483 620,777 1,090,551 686,812 
Commerce, N. Y. . 61,875 43,475 70,460 50,167 73,503 36,122 N. B. & M., N. Y. 103,130 42,478 93,225 50,917 150,636 61,860 
Cologne, Ger. 275,638 162,593 228,648 128,740 280,278 186,531 Northern, N. Y. 130,340 67,815 150,589 76,191 153,364 101,484 
Colonial Assur., Nor. Assur., Eng.. 370,495 187,647 379,896 173,866 436,439 302,624 
Se Se 102,381 36,778 47,940 21,607 69,848 50,489 +Northern, Rus..... 121,047 78,292 74,893 19,679 nan ea énaee 
Col. Nat’l, Mich. . 3,065 1,500 eae theta ot biqaseeee «+eeee- North River, N. Y. 514,550 217,414 494,206 240,855 458,663 263,798 
*Com. Union, Eng. 639,648 311,607 612,925 379,882 609,913 390,670 North’ton, Minn. . 1,045 956 TIES ee sn Kati ia eS Se 
Com. Union, N. Y. 68,893 25,886 56,923 28,956 51,963 25,778 Northwestern Nat. 252,934 107,532 251,488 98,395 216,801 89,099 
Com’wealth, N. Y. 161,562 64,125 157,429 106,446 193,373 79,248 Norwich Un., Eng. 234,570 127,698 455,071 127,780 238,963 105,53 
Concordia, Wis. ... 154,489 76,789 37,720 76,610 109,194 62,951 *Orient, Conn. 190,462 77,036 195,624 88,230 186,673 81.038 
Connecticut, Ct. 417,549 232,649 426,557 198,690 423,665 270,546 Pacific, N. Y. .... 183,886 104,221 123,992 41,471 118,410 52,802 
*Continental, N. Y.1,064,984 513,026 1,041,473 455,042 1,015,305 408,479 Palatine. Eng. 197,793 85,521 191,254 82,731 178,506 89,667 
Co. of Phila. Pa. 106,689 59,332 84,051 43,338 84,401 38,525 Pelican, N. Y. 70,321 27,65 77,020 37,354 72.357 53.098 
Det. F. & M., Mich. 103,997 51,218 er ‘ aeiet ane eeeees Pennsylvania ..... 452,222 288,32! 41,,612 233,410 450,064 279,432 
Detroit Nat'l 43,137 23,558 iets ree Peoples Nat’l, Pa. - 155,651 97,488 179.689 171,716 ie 
Peete, O.. ccciees 76,956 46,588 85,287 50,122 in Phoenix, Conn. 624,240 260,175 550.283 |. canine 
Dubuque, Iowa. .. 86,721 44,996 57,087 36,011 51,086 34,568 +Phenix, France .. 72,454 33,480 57,361 34 399 42,568 16,593 
Beste, KN. gd... ..0+% 420 phases ean nas visited een ‘ Phoenix, Eng. .... 390,659 214,862 430,299 276 684 441.205 257,813 
*Equitable, R. I. .. 52,464 38,101 133,267 ke gtues Pittsburgh, Pa. 36,055 20,673 43,604 14,348 32,915 5,183 
Fidelity-Phenix ... 722,391 365,777 744,063 332,111 675,118 290,576 *Prov.-Wash, R. I. 390,479 212,549 385,181 219,359 380 235 248,133 
Fire Assn., Phila. . 519,129 298,117 548,580 374,892 58,168 374,279 Prussian Nat’l 150,177 68,781 146,471 80,924 iim, natn + 
Firemens, N. J. .. : 199,191 447,557 270,891 436,964 241,954 *Queen, New York 404,08¢ 177,071 398,683 189,291 415,451 199 568 
Firemens of D. C.. 33% 4,963 1,812 a eames shia ois -...-- Reliance, Phila. .. 145,582 71,504 156,433 97,711 160,170 109,921 
+First Rus., Rus... 322,418 149,038 309,467 139,703 229,901 131,802 Rhode Island 124,349 66,916 110,421 59,489 93,771 63,270 
*Fireman’s Fund, Richmond, N. Y. . 72,005 29,622 61,431 20,869 46,321 26,793 
’ re 442.497 268,974 327.658 199.691 337,417 286,222 +Rossia, Russia .. 697,957 447,236 636,516 392,826 721,188 363.111 
Franklin, Pa. 256,667 134,181 249.145 162,698 28? 317 140,383 *Royal, Eng. .....1,097,449 616,556 1,130,641 663.633 1,120,129 721,742 
+Frankona, Ger. .. 55,998 28,303 52,80€ 19,400 6,727 2,976 Royal Exch., Eng. . 266,744 123,977 267,988 128 880 254,732 168,515 
General, France .. 80,295 47,861 87,013 41,305 81.906 38,851 Russian Re-Ins. .. 290,627 143,556 273.340 138,094 258.372 160,022 
German, Ill. ...... 240,852 86,769 106.309 46,451 62,429 41,460 Scottish Union ... 370,706 169,838 395,244 206,152 350,622 223,621 
German, Pa. ..... 117,7:!4 66,956 116,009 67,538 129 647 68,648 Security, Conn. 236,835 117,316 236,677 136,045 209,461 35.575 
German, W. Va... 69,223 44,459 50,520 38 087 51 895 48,662 7Skandia, Sweden 200,486 138,317 203,698 111,024 192,048 113,287 
German Alli., N. Y. 138,403 77,352 142,485 73,¥50 144,187 94,443 Springfield, Mass. 479,617 240,205 488.915 274,249 487,602 295,132 
Ger. Amer., N. Y..1,437,108 712,012 1,563,758 833,203 1,571.920 934,795 Standard, Conn. .. 81,711 48,836 74,864 39,142 ae eps Feo s. 
German Amer., Md. 71,702 35,991 67,502 29,500 62,858 37,969 Standard, N. J. 78,776 45,779 74,945 55,223 79,710 66,667 
German Amer., Pa. 78 885 51,823 60,166 42,220 ik = cana ee Ll 4,049 eda ba eaten ‘hei’ “nachade 
Germania, N. Y. .. 502,270 181,650 518,355 214,359 503,390 224,677 Sterling, Ind 60,420 28,661 16.352 reed. 
Girard F. & M., 7So. German cs ween 33,876 102.330 re parent 
| 72,015 36,672 87.458 59,182 97 239 64,507 Stuyvesant, N. Y. . 273,947 90,905 251,551 139,362 214,081 144,043 
Glens Falls, N. Y.. 499,474 267,795 483,672 301,443 489.145 286,341 Sun; England 504 £92 220,840 526,089 297,458 “ne PA a Age 
Globe & Rutgers . 652,447 371,72 728,255 400,144 537.470 358,619 Svea, Sweden .... 128,027 51,927 119,542 65,132 106,801 74,821 
Gran. State, N. H.. 37,591 8,006 33,644 28,497 56,086 55,008 Swiss, National .. 176,931 160,178 176,402 85,084 6!.018 16.437 
Hamburg Bremen . 208,(:7" 108 204 228 768 172,084 303,991 233,611 *+Swiss, Reinsur. 138,866 66,7990 127,872 70,093 130 655 48,318 
Hamilton, N. Y. .. 27,922 34,987 51,231 95,350 64,504 41,309 Teutonia, Ohio ... 9.804 3,127 9.730 1,695 8,471 1,34% 
Hanover, N. Y.. . 420,$7% 221,887 419,185 200,049 42% .104 252,361 Teutonia, Pa. 112,712 80,204 126,574 97,928 146,570 114,711 
*Hartford, Conn. .1,481,416 620,264 1,473,138 749,048 1,442.373 748,286 Union, New York 46,617 23,321 48,152 18,190 27,849 10.16% 
*Home, N. Y. ...2,842,713 1,609,95¢ 2,799,152 1,746,303 2,549,615 1,527,644 Union, France 86,500 47,265 76,613 38,682 59 884 31,785 
*Ins. Co of IN. A.. 609,09 312,975 632,308 See: wean ....-.- Union Assur., Eng. 49,061 9,709 31111 3,358 aa aan 
*Ins. Co., State Pa. 224,014 149,524 248,177 145,137 252,155 177,864 United Firemens . 84,606 62,883 92,995 51,017 78,927 21.178 
yInternational .... 433,95 317,504 533,945 275,176 334 533 234,302 Union & P., Spain 149,209 85,190 141,168 rere ¥ 
+Jakor, Russia ... 340,687 230,522 384,805 199,852 243,190 171,305 United States .... 236,654 93,444 177,627 79,255 179 279 122.77) 
Knicker., N. Y. ... 7,419 Phe dick ; Urbaine, France .. 46,551 6,095 ee ae eed tite eps om aaes 
Law. U. & R., Eng. 141,344 110,917 Va. F. & M., Va.. 84,184 34,735 96,425 61,119 89,815 (4,29 
*L. & L. & G., Eng.1,626 827 1,045,329 - Vuleam, Cal. ..... 10,0°6 7,720 1,406 ee watendeaa: 1 wmode bette 
L. & L. & G.,'N. Y. 4,826 7,172 matinee ---.--. Vulcan, New York 30,756 50,475 66.107 32,331 sina tecsiors cman 
Lon. Assur., Eng. 379,401 162,038 375,443 175,036 Westchester, N. Y. 615.858 296,744 634,536 268,042 528,516 337,009 
*Lon. & Lan., Eng. 404,181 186,056 386,262 151,839 *Western, Can. 234,124 82,854 227,630 133,716 243,395 137,096 
Lumber, N. Y. 87.121 59,175 93,661 101,451 Western, Pa. .. 102,175 51,023 100.666 1 Se > ces 
Lumbermens. Pa. . 37,035 25,081 42,895 27,986 Williamsburg City 648,447 371,257 568,549 323,645 416 518 250,978 
*Marine business: not included. +Reinsurance only. Yorkshire, Eng. 96,990 37,314 96,688 21,172 
cent. co-insurance clause. The Jersey James M. Magee, has resigned as Senator Ramsperger’s bill amending 


CANCEL FLOATER FORM. 

Companies have requested cancelation 
of clothing floaters written at a cut rate 
by a Jersey City agency. The rate 
promulgated by the New York Fire In 
surance Exchange for this form of in- 
surance is 4% per cent. per annum, sub- 
ject to 10 per cent. limit and 100 per 


City agency wrote at a rate of 3% per 
cent. per annum, subject to 20 per cent. 
limit and 190 per cent. co-insurance 
clause in any one location, wording the 
policies so that they covered in New 
York. Complaint was made to the Ex- 
change by companies which lost lines. 


manager of the Pittsburgh branch office 
of the American Surety Company, tak- 
ing effect April 1. He will practice law 
in that city, and will be the American 
Surety Company's counsel there. The 
Compary has not yet appointed Mr. 
Magee’s successor. 


the insurance law relative to the appro- 
val of premium rates cf corporations 
and associations transacting business of 
workmen’s compensation insurance has 
passed the New York Assembly. 
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TRANSACTS 
Personal Accident, Health and Disability; 
Plate Glass; Automobile; including Property 
Damage & Collision; Elevator, Teams, 
Employers’ Liability, VWWorkmen’s Compensa- 
tion, Public and General Liability Insurance. 
Fidelity and Surety Bonds, 


Head Office for the United States 
57-59 WILLIAM ST.,NEW YORK 











CHICAGO ACCIDENT MEETING 


EXPECT ATTENDANCE OF 150. 


Three Insurance Commissioners Will 
Address American Association— 
Topics of Interest Scheduled. 





It was said in Chicago this week that 
there will be an attendance of 150 at 
the semi-annual meeting of the Amer- 
ican Association of Accident Under 
writers, which will be held at the Hotel 
La Salle on February 23 and 24. Isaac 
Miller Hamilton, president of the Fed- 
eral Life Insurance Company, will de- 
liver the address of welcome, Others 
who will speak on the first day are 
Willard Done, Insurance Commissioner 
of Utah, on “Insurance Education”; and 
J. A. O. Preus, Insurance Commissioner 
of Minnesota, on the same subject. Next 
will come short addresses by chairmen 
of committees of the casualty, fire and 
life agents’ associations. 

The second day session will begin 
with reports of committees on classifi- 
cation and new manual, physicians and 
laws and legislation. 

The following subjects will be dis- 
cussed by the convention: “One Cen, 
Letter Postage,” “Automobile Hazard,’ 
“Frills,” “Will Standard Provisions in 
Accident Policies Have a Tendency tv 
Increase or Decrease the Loss Ratio?” 
“Should Premium Rates be Increased or 
Benefits Reduced on Monthly Payment 
Business?” 

Two interesting committee reports to 
follow are those on “Commercial Acci- 
dent and Health” and “Monthly Payment 
Accident and Health.” 

Interesting Claim Discussion. 

Commissioner Ekern, of Wisconsin, 
will talk on “Agents’ Qualifications.” 
The program for the concluding session 
is as follows: 

Address, “State Insurance” 
A. I. Vorys, Esq., Ex-Ccmmissioner of 
Insurance, State of Ohio, Columbus, 
Ohio. 

Report of committee on Federal 

Supervision of Insurance. 

Report of committee on Policy 

Phraseology. 

Report of committee on Claims 
and Risks. 

General discussion pertaining 


to 


claims and claim statistics. 





MANY COMPENSATION BILLS 


Weetnecn LEGISLATURES BUSY. 
| News of Virginia, Mississippi, and Mary- 
land Measures—Massachusetts 
Hearings Next Week. 


| Compensation Jegislative news is crop- 
| ping up so fast that casualty men are 
| finding it difficult to keep track of the 
| Situation in the various States. The 
| Workmen’s Compensation Information 
| Bureau sent out a basket full of circu- 
|lars of various kinds during the past 
fortnight. 
In South Carolina a compensation bill 
| was introduced and later rejected. 
In Virginia hearings on compensation 
| bills will be held on February 19. 
In Massachusetts there will be hear- 
|ings on amendments to the compensa- 
| tion law on February 25 and 26. There 
are half a dozen different amendments. 
Bills have been -introduced in Ken- 
|tucky. Two bills were introduced in 
Mississippi. In Ohio amendments to 
the law are interesting insurance men. 
|In Maryland three compensation bills 
|have been introduced, In New York the 
courts will have to decide several 
mooted points in the law. 





MAY RECOVER NECKLACE. 


Former State Senator, Robhed of $20,000 
Worth of Jewels, Carried 
$17,500 Insurance. 


The largest burglary loss in this 
territory in some months occurred in 
the home of former Senator Ackerman, 
of Plainfield, N. J., recently, when a 
pearl necklace and other jewelry valued 
at $20,000 were taken. An interestin= 
fact about the loss is that Mr. Acker- 
man was carrying $2,500 burglary in- 
surance, and was induced by a broker 
the morning of the robbe.y to increase 
his line by $15,000. The Company 
writing the line had it well re-insured. 
Information received on Wednesday of 


this week was to the effect that de- 
tectives would probably recover the 
necklace. 


LONDON GUARANTEE & ACCIDENT. 

Holding steadfastly to the progres- 
sively conservative policy of his prede- 
cessor, the late Captain A. W. Masters, 
United States Manager F. W. Lawson 
of the London Guarantee and Accident 
Co., Ltd., is well maintaining for the 
corporation the high reputation so long 
enjoyed by it on this side the Atlantic. 

The latest figures of the Company 
show these interesting results: Total 
assets, $4,030,415; reserves for claims, 
unearned premiums and miscellaneous 
liabilities, $3,145,814; surplus to policy- 
holders, $884,600. 

For the safety of its patrons the 
London Guarantee has upon deposit 
with its United States trustees and vari- 
ous insurance departments, $3,028,477. 





CASUALTY CLUB’S BANQUET. 

The Casualty and Surety Club, of New 
York, held its annual banquet at the 
Hotel Martinique on Tuesday night. 
The entertainment committee, consist- 
ing of Nélson D. Sterling, Col. W. J. 
Mulvey, Bayard Holmes, Ten Brock 
M. Terhune furnished a lively and inter- 
esting program. Many company officers 
were among the one hundred and fifty 
guests present. 


MADE HEAD AUTO ADJUSTER. 

The General Accident has appointed 
Harry V. Webb head of its automobile 
adjusting department, succeeding A. L. 
Ashmead, Mr. Webb has had consider- 
able experience as an adjuster. 














Charles H. Darling, President 


ASSETS 
$1,200,000 Municipal Bonds.... 
Due from Agents (not including 

premiums written prior to 


$,147,375-30 


November Ist, 1913)........ 226,197 43 
Accrued Interest .............++. 12,243.73 
Cash in Banks and Offices.... 56,843.56 


$1,442,660.02 





AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 
OFFICERS 

Cecil Piatt, Secretary 

STATEMENT, DECEMBER 31, 1913 


FIDELITY AND SURETY BONDS 
PERSONAL ACCIDENT AND HEALTH INSURANCE 
BURGLARY, THEFT AND LARCENY INSURANCE 


$360,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 


Ralph B. Denny, Treasure; 


Capital ......... $382,750.00 
gal Reserve .... 4144.966.29 
Loss Reserve ... 397,530.30 
Commissions ......... 57,3632 

Accrued Taxes : : . 23° 604 21 
Other Liabilities . 3,446 75 
Surpius ; ‘ 132,949.11 


$1,442,660.02 








DISCUSSES COMPENSATION 


PROBLEM OF THE STATE FUND. 


Deputy Superintendent of Insurance 
Hoey of New York Believes New 
Law Will Work Satisfactorily. 


The State fund is under the supervi- 
sion of the proposed Compensation Com- 
mission, who are authorized to fix rates 
and make such rules and regulations as 
may be necessary. This plan, in my 
opinicn, is going to be a very hard prob- 
lem to work out, but its success will 
be largely determined by the character 
and ability of the members of the com- 
mission. It is a matter of divergent 
opinion whether or not the State should 
engave in active competition with pri- 
vate capital, and having once embarked 
in the insurance business it remains to 
be seen whether or not it can build up 
an efficient and economical organization 
at a minimum of expense to the tax- 
parers. 

The expenses of the State fund are 
for a limited period to be paid by the 
State, which will be a decided advan- 
tage for this plan. The doubt exists, 
however, that the rates may be made 
too low, and notwithstanding a specific 
ceclaration that “the fund shall be ad- 
ministered by the commission without 
liability on the part of the State beyond 
the amount of such fund,” inasmuch 
as there is no provision made in the law 
for the levy of any additiona! assess 
ment on employers who are insured in 
the fund to cover any deficit that may 
arise, the State may be confronted with 
a financial obligation which was never 
intended or anticipated. 

What is Permitted Employers. 

Employers are permitted to insure 
their liability in the stock insurance com- 
panies as at present existing. All pay- 
ments, however, must be made through 
and with the approval of the Compen- 
sation Commission. 

Employers are also permitted to in 
sure their liability in mutual companies 
the supervision and control of which 
are placed in the Insurance Depart- 
ment. The approval of the _ rates 
charged by the stock and mutual de- 
partments by the Insuiance Department 
was provided for in a bill which passed 
the Legislature but was vetoed by the 
Governor because of some ambiguous 
language. The bill, however, will be 
trued up and will no doubt be enacted 
into law at an early date. 

A decided advantage for the mutual 
and stock companies over the State fund 
is thut they can give tu the insured 
complete coverage, that is insurance 
against common law liability and lia- 
bility under the compensation law. 

Tre mutual companies will also have 
an additional advantage over the stock 
companies in that they will not have to 
pay an acquisition cost to get business 
and they can reduce the administration 
cost to a minimum. On the other hand 
the stock companies have a highly ef- 
ficient corps of trained experts, and 


evcn with the handicap mentioned are 
in a position to be of great service to 
the assured in the prevention of acci- 
dents, which, after all, is the funda- 
mental proposition underiying the whole 
scheme of compensation. 

f A fourth plan permits the carrying of 
insurance by large concerns that can 
demonstrate to the satisfaction of the 
Cumpensation Commission that they are 


financially able to do so. The commis 


sion may require a deposit of securi- 
ties to secure payment of compensa- 
tion. 


Governor Glynn is deserving of the 
greatest credit for the skill, tact ana 
wise statesmanship which secured the 
passage of the workmen’s compensation 
law. While the 


! ‘ measure may prove to 
be defer tve in details, it establishes the 
principle that the Workingman is no 
longer a mere cog in the industrial ma- 
chine, a cog which when broken or 
worn out was to be cast aside as a mat 
ter of no consequence to the employer 
or the community. 
Economic Significance. 

It takes cognizance of the fact tha 
the workman is a human being, as well 
as a piece of machinery, and that when 
anything happens to the machine which 


unfits it for further service, the human 


being still remains a living. breathing 
reality, with substantial 1ims on the 
State and his fellows for himself and 
for his family, claims wkich must be 
liquidated honorably and in good coin 
of the realm instead of being referred 
for investigation to the chill producing 
agents | of organized charities which 
maintain private soup houses and pub- 
lic almshouses 

The establishment of the principle of 
workmen’s compensatio will work a 
worl’ change, and the principle is now 
established The recognition of the 
right of the producer to a greater share 
of the profits of industry has received 
a tremendous impulse from the action 


of one employer who recent} announced 
a plan for sharing profits to the extent 
of $10009,000 with the jloyes in the 
future. The timid apostles of the sac 
red character of Capita] need have no 
fear of the ultimate result. Labor and 
Capital are mutually interdependent 
Neither can thrive withcut the confi- 


dence, good will and active co-operation 
of the other. To the one belongs that 
vitalizing force which results in produc- 
tion, to the other conservation and pro 


tection against waste That each 
should have its meed of reward none 
but a socialist will deny That the di- 
vision has heretofore been inequitable 
even a capitalist must admit 


ASSETS NEARLY $3,000,000. 


Adopting the security values 
nended by the New York and the 
Massachusetts Insurance departments, 
the Preferred Accident Insurance Com- 
pany of this city, closed the year 1913 
with admitted assets of $2,981,585. After 


recom- 


setting aside ample reserves for known 
and contingent liabilities, the Com- 
pany’s net surplus is $745,916. Tho 
capital is $700,000. Siice 1886 the 


assets of the Preferred have grown from 
$22,541 to nearly three million dollars. 
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CONN. COMPENSATION LAW 


OWLES. 





INTERPRETED BY W. G. 





Vice-President of Traveiers Insurance 
Company Discusses Various Phases 
of the Act. 





Writing to a Hartford newspaper 
an employe of labor criticises the new 
compersation act in Connecticut, and 
co cludJes by charging that jhe in- 
surance companies, politicians and 
lawyers are the immediate benefici- 
aries. This led Waiter G. Cowles, 
vice-president of the Travelers to 
make the following reply: 

This employe closes with a 
statement of ‘his impression that 
politicians, insurante’ companies} 
and lawyers are receiving the 
direct and immediate benefit. We 
are unable to speak with any 
certainty regarding politicians and 
lawyers, while quite at a loss to 


GENERAL AGENCY APPOINTMENTS 





Made by the Casualty Department of 
National Life of U. S. A. 
This Week. 





C. H. Boyer, manager of the casualty 
department of the National Life Insur- 
ance Company, U. S. A., announces the 
following agency appointments: 


E. Turner, general agent, San 
Francisco; Jas. F. Allen, State agent, 
Seattle; L. Herbert Seipel, general 


agent, Easton; L. E. Walther, Jr., State 
agent, Little Rock; C. T. Beedle, gen- 
eral agent, Kansas City; Otto Behrens, 
general agent, Davenport; M. Weir, 
general agent, Xenia; Harry O. Weisel. 
general agent, Middletown; O. L. Bott, 
general agent, Columbus; Jones & Gar- 
rard, general agents, Akron; A. W. 
Crossett, State agent, Concord. 





OPPOSE STATE GUARANTEE. 

Strong opposition to the proposed 
plan of a State guarantee of bank de- 
posits is being waged by the Kentucky 
Bankers Association. “ 





KLECKNER APPOINTED. 
The Consolidated Casualty Company, 


of ‘Louisville, has appointed L. H. 
Kleckner & Company, Alientown, Pa.. 
as general agents for the State of 


Pennsylvania. The former representa- 
tive was H. A. Hanna, of Easton. The 
North Branch Fire has appointed Mr. 
<leckner to represent it ‘as special 
vent in Eastern Pennsylvania. 


his name after the words “agency 
of” is a matter of frequent occur- 
rence and delays action until it can 





understand from what source their 
benefits are obtainea, but we are 
able to speak rather conclusively 
for insurance companies. Jf the 
insurance companies could . only 
be sure that they ars getting pre 
mium enough to carry the com- | 
pensation obligations of employ- 
ers who have insured, those of ws 
who are in the insurance busi- 
ness would be able to stop worry- 
ing and get a little more sleep in Wi 
these times of great troubles and ,; 
many problems. It is not to be 
expected that the public at large 
will accept such assertions. 

If it should hereafter appear 
that insurance companies had not 
obtained premiums enough for 
this purpose, no one would have 
the slightest sympathy for them. 
There is very little just at pres- 
ent which an insurance company 
can say eipher to employers or 
empluvyes which will be convinc- 
ing, but we might say in closing 


that the stock insurance compa- 
nies particularly are, and have 
been for years, expending large 


sums of money to obtain safe and 
sanitary work places and to ma- 
terially reduce the number of per- 


sonal injuries in the industries. 
The success obtained thus far, 
under somewhat discouraging con- 
ditions, has been sufficient to 
justify us not only in continuing 
but in increasing our efforts in 
that direction. 

Some employers will criticise 
the insurance companies for 


charging what they conceive to be 
too much premium, but the em- 





ployes should unquestionally look 
upon the insurance companie™ 
favorably. They not only stand 
between the employe and the 
possible loss of comperisation, 
due to the inability of an em- 
plover to pay it, but they stand 
strongly for a campaizn of safety 
for the prevention of accidents, 
for the improvement of work 
places, for the health, happiness 
and bodily comfort of the vast 
army of employes. 
Accident compa- 
Why Companies nies are frequently 
Hold Up in receipt of let- 
Applications ters from agents} 
complaining be 
cause applications are not promptly 
acted upon. The fault is often with 
the agent. In this connection the “Pre 
ferred Pilot’ says: 
We are frequently in receipt of 
letters from agents complaining 
because applications are not 


promptly acted upon, yet. as a rule 
the fault is with the agent. It can 
be accepted as a correct state- 
ment that where prompt action is 
not had on an application it is 
because of some omission or error 
on the agent’s part. 


be ascertained which agency credit 
therefor should be given. An agent 
wouldm ake a big kick should he 
fail to receive credit fo r an appli- 
cation sent in, and yet if he neg- 


lects to write his name after the 
words “agency of” it would be 
largely his fault if inadvertently 
some other agent received the 
credit. 

After the words “premium $” 


write the amount of same; if an- 
nually the annual amount, if quar- 
ter'y the uarterly amount. 
After “weekly indemnity $” state 
the minimum weekly indemnity. 
No. 2 in application is frequently 
left blank. Place of residence must 
always be given, and in No. 3 the 
place of business must be given, 
and in both cases the street and 
number, City and State should also 
be given. No. 4 should state 
whether applicant is a member of a 
firm or employed thereby, and also 
the kind of business and the kind 
of goods made or sold. No. 5 is for 
the occupation and the title of the 
occupation should be given. Agents 
are inclined under this number to 
state the kind of work performed 
leaving No. 6 blank, which number 
is to be used in stating the kind 
of work or duties. 
Agents frequently use 
tions. Words should be fully 
ten out, not abbreviated. 
The attention of agents has in 
letters and printed matter been fre- 
quently called to these points, but 
they seem to thoughtlessly persist 
in sending in applications not cor- 
recily filled out. 


abbrevia- 
writ- 


NEW ENGLAND CASUALTY. 





Company Largely Increases its Busi- 
ness by Virtue of Its Agres- 
sive Management. 





Throvgh the vigor of iis management 
énd the cordial and effective co-opera- 
tion of its agency force, the New Eng- 
laid Casualty Company of Boston; made 
a gain of over a million dollars in net 
premiums written, and also scored 
handsome increases in other directions 
during the past year. At the close of 
1913 the Company had assets of $2,389,- 
998 and a policyholders surplus of $1,- 
279,931. 

Concretely the energies of the New 
England Casualty during the past 
twelve months produced these results: 
Gross premiums written ...$2,106,432.49 
Reinsurance and cancejla- 


IS Sane. o5 hehe ainicls ah ds oe 335,420.66 
‘Net premiums written..... 1,771,011.83 
Increase met premiums 

CU PONT coi ciicecces 1,062,951.72 
Losses paid and in- 

WIN So otk eb 0 oid vos 654,902.51 


657,692.05 
497,095.87 


Increase in reserve ..... 
Increase in invested assots 
Total reserve for protec- 
tion of policyholders.... 
Surplus to policyholders. 
Total for protection 
policyholders 2,389,998.88 
While President Corwin McDowell 
modestly gives the field men credit for 
the showing made, its accomplishmeat, 
of course, would have been impossible 
without intelligent head office direction. 





AMERICAN CREDIT-INDEMNITY CO. 

An intricate form of underwriting, the 
successful handling of which calls for 
peculiar ability, is the insuring of mer- 
cantile accounts, a class of business 
transacted by a very limited number of 
companies. The largest institution writ- 
ing this form of insurance solely, is the 
American Credit-Indemnity Company of 
New York, of which E. M. Treat is presi- 
dent. The lately issued annual state- 
ment of the Company shows assets of 
$1,218,779, of which $547,217 is surplus 
to policyholders. 

Compared with the previous year the 
— figures show a slight gain in sur- 
plus. 

Large reserves for all known liabili- 
ties are maintained, while an additional 
sum is set aside for contingencies. 

Since organization the American 
Credit-Indemnity has paid in losses 
close to $9,000,000. 





M. P. Cornelius, assist- 
Importance ant general attorney of 
of 90-Day the Continental Casualty 

Clause Company, has written an 

explanation of the Com- 
pany’s ninety-day clause that should 
interest every accident insurance 
agent. He says: 

All policies of accident insurance 
stipulate that the Company will not 
pay for loss of life, limbs or sight 
unless such loss occurs within a 
designated period after the happen- 
ing of the accident. Sometimes the 
period fixed is ninety days and 
sometimes it is longer. In most 
cases if the loss is really caused 
solely by the accident, it occurs 
within the first three months,: The . 
probability of a specific loss being 
contributed to by some factor inde- 





GENERAL 





Neglect of the agent to write in | 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
Premiums Written in 1912 = $3,477,000.00 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 


Automobile— Elevator —Teams—Burglary—Workmen’s 
Indemnity—Etc., Etc. 


C. NORIE-MILLER, United States Manager 


ACCIDENT 
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JOHN J. KENNEDY A SUICIDE, 





New York State Treasurer Was in 
Buffalo Surety Business for 
Many Years. 





John J. Kennedy, Treasurer of the 
State of New York, who committed 
suicide this week, was formerly an in- 
surance man in Buffalo. He was a 
member of John J, Kennedy & Co. and 
a resident vice-president of the United 
States Fidelity and Guaranty Company. 
Sometime ago he turned over his in- 
surance business to his son. 

Worry over investigation of New York 
State contracts was responsible for the 
tragic act. In Buffalo Mr. Kennedy was 
for years prominent in business and 
politics, and his death was a shock. He 
had been an alderman for twenty-one 
years, was a member of many societies 
and organizations, and his reputation 
was that of a man of honor and in- 
tegrity. 

Specials to the daily papers from 
Baltimore quote President Bland, of the 
United States Fidelity and Guaranty, as 
saying that Mr. Kennedy’s books were 
thoroughly examined when he gave up 
his position as agent three years ago 
and that there were no irregularities. 





pendent of the injury increases in 
direct ratio with the time inter- 
vening between the injury and the 
loss. The Company only agrees to 
pay for loss resulting solely from 
the injury. It is therefore neces- 
sary for it to fix this time limit. 
Further than this it is essential for 
every company to be able to deter- 
mine with some degree of accuracy 
just what its outstanding liabilities 
are. Men are dying to-day from 
injuries received in the Civil War. 
If it were not for this time limita- 
tion, accident companies would be 
constantly harassed with fictitious 
claims or those originating at a 
time so remote that it would be im- 
possible to determine their merit. 
For these and other reasons it has 
been found necessary to fix in the 
policy the time after the injury 
within which specific loss must 
occur. 

Perhaps the most necessary pro- 
vision in a policy of health insur- 
ance is that which stipulates that 
the policy is not to take effect until 
the expiration of a fixed time after 
its date. Because they do not un- 
derstand the purpose and necessity 
this clause, policyholders are some- 
times dissatisfied when the Com- 
pany is obliged to decline a claim 
for disability caused by sickness 
which commenced after the date of 
the policy, but before the health 
provision took effect. The Com- 
pany does not require medical ex- 
amination and for this reason were 
it not for the safeguard here under 
discussion and person, feeling the 
premonitions of impending sickness, 
could take out a policy of health 
insurance and receive indemnity. It 
is a well-known fact that the in- 
cubation period of many diseses is 
quite lengthy and that the indi- 
vidual frequently is able to be up 
and about for days after he be- 
comes aware that something is the 
matter with him. It is essential for 
the protection of itself and its poli- 
cyholders that a health company 
should guard against the danger of 
fraudulent imposition in cases of 
this character. 





MUTUAL FORMED AT UTICA. 





Company Incorporated to Furnish In- 
demnity Required New York’s 


Compensation Law. 





With a view to furnishing the various 
forms of indemnity required of labor 
employers under the latest New York 
workmen’s compensation law, the Utica 
Mutual Compensation Insurance Cor- 
poration has been formed at Utica. 
Thirteen business men of the city ap- 
pear as incorporators. 
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One of the most in- 
Financed genious producers of 
Himself business in America is 
For 3 Years C. H. Boyer, of the cas- 
ualty department of the 
National Life, U. S. A. His start was 
as a sub-agent of the United States 
Health and Accident Company in 
Schenectady, N. Y. Later, he had 
charge of part of four States as a gen- 
eral agent. Next, he went to Philadel- 
phia where he met the general manager 
of a foreign company, with whom he 
wanted to sign a contract. The for- 
eign manager told him that he did not 
think the business could be profitably 
conducted on this side of the water, but 
Mr. Boyer had so much faith in the 
proposition that, after discussing the 
matter for a day, he made a contract 
with the manager on a profit-sharing 
basis, putting up $5,000 cash to guar- 
antee the company against loss. The 
contract further provided no salary or 
other compensation than the profit-shar- 
ing commissions, which were to be paid 
after the company secured 6 per cent. 
on the gross premium income. After 
the 6 per cent. was deducted Mr. Boyer 
was to receive a certain share of the 
profit. At the end of the third year the 
business showed a profit. In the mean- 
time Mr. Boyer was financing himself. 
Later, his profits grew until they 
reached $20,000 a year. This was one 
of the most remarkable stories of suc- 
cess in the accident business. 


Mr. Boyer says that there are greater 
possibilities to-day for the monthly and 
weekly payment health and accident 
business than ever before. There seems 
to be a larger demand among the in- 
dustrial classes for health and accident 
insurance than ever before. When he 
first entered the business it was rar 
to meet a man among the industrial 
classes who carried insurance. Now, 
the public is educated to believe this 
protection necessary. Policies have 
been liberalized, the business is super- 
vised more closely; laws are more bind- 
ing; and a readjustment of premium 
rates and benefits is necessary. 


Asked to tell the secret of his suc- 
cess Mr. Boyer attributes it to the 
faculty of picking out the right type 
of agent. It is not the number of agents 
that a company has which makes it 
successful, but the class of agents. The 
agent who thinks only of writing new 
business and forgets about the old 
should be weeded out as quickly as 
possible, 

* * * 
John W. Thomas was 

System Wins a successful salesman 

Out in whose income ran al- 
Soliciting most into six figures. 
At the beginning of 

each year, however, he knew that the 
slate had been wiped clean and that he 
would have to start all over again. One 
day he was solicited by an insurance 


Special Talks With Local. Agents 





agent. They talked about each other’s 
business. Thomas was so much im- 
pressed with the fact that the insurance 
agent builds for the future, and thet} 
his renewals give him an assured in- | 
come, that he decided to become an in- 

surance agent. 


Before trying to write a dollar’s worth 
of insurance, however, Mr. Thomas sat 
down and made a close study of his) 
new venture. He felt that to win he! 
must make every second count; that | 
there must be no waste of time or 
energy. He devised an ingenious chart 
which would tell a prospect at a glance 
every fact to be known about accident 
insurance and health insurance. On 
one page were statistics about acci- 
dents; on another were figures telling 
exactly what indemnity was offered the 
assured. Every page of the little book 
contained the answer to some question 
that would be in the prospect’s mind. 
Later, this book became so popular that 
hundreds of them were printed and 
used by other agents. 


System, energy and intelligence made 
Mr. Thomas one of the most successful 
agents in the country. He is with the 
Travelers Insurance Company. 

* * = 
A warning against 
Warns Against the high commis- 
High Commissions sions paid by some 
For Agents companies for busi- 
ness is sounded by 
published by the Mas- 
which 


“The Bulletin,” 
sachusetts Accident Company, 
Says: 

In the persona] accident and 
health business there are companies 
which in their insatiable appetite 
for volume are offering to pay com- 
missions which in the opinion of 
conservative companies cannot be 
long continued without disastrous 
results. We recognize that the 
agent should be as well paid as the 
business will warrant but that the 
first consideration should be given 
to the stability of the company so 
that there can be no question about 
the company carrying out its con- 
tracts with its policyholders. A 
fair minded agent recognizes that 
a company must have sufficient 
funds with which to pay its claims, 
must maintain proper reserves and 
return to its stockholders a fair 
rate of interest for the money in- 
vested. If extravagant commissions 
are paid, it means the eventual 
weakening of the financial condi- 
tion of the company and most 
agents feel that it is more to their 
advantage to be connected with a 
conservative company paying fair 
commissions than to affiliate them- 
selves with a reckless company pay- 
ing extravagant commissions. 


This matter was quite thoroughly 
discussed at a large meeting of in- 
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Automobile Liability and Property Damage 
Workmen’s Compensation 


of America 


Home Office: 133 WILLIAM STREET, NEW YORK 


Accident 
Disability 
Plate Glass 





Insurance | 


Company 








Georgia Life Insurance Company 
MACON, GEORGIA 


A STRONG CASUALTY COMPANY Surplus a Reserves over $800,000 


Writes the Following Forms of Casualty Insurance: 
ACCIDENT 4&, F-PLATE GLASS HEALTH LIABILITY! 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


Agents Wanted in Undeveloped Territory 
Apply PETER EPES, Agency Manager, Home Office 











surance agents at Chicago recently 
and the consensus of opinion of 
those present was that it is wise for 
an agent to beware of the company 
that is offering big and unusual 
inducements to secure an agent’s 
services. 








of Mew Voré 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 


ISSUES NEW POLICIES. 
Massachusetts Accident Company Makes 
a number of Changes in Its 
Contracts. 





¢ The Massachusetts Accident, of Bos- 
ton, has placed a number of new poli- 











cies on the market. The “popular 
premium” policy has been continued 
with changes in the length of time for 
which indemnity will be paid for acci- 
dent or sickness, the maximum being 
ten months in each case. The “special 
policy” has been improved, as has the 


GEORGE J. KUEBLER 
Attorney - at - Law 


EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 





$2 per month policy, which is now 
known as the “Colonial Policy.” The on Matters of 
“Victor Disability Policy” has been on INSURANCE 
the market for five weeks and contains . 
some attractive features. a a Specialy 
The “Bay State Policy,” which will -:-i- References on Application -:-:- 





soon be ready, is a departure, as it will 
cover the first week of sickness at one | 
dollar per month premium. 


Suite 720-29 So. LaSalle St. ,Chicago, Hl. 


TELEPHONES: Randolph 6816 and 6817 





S$2, BUSINESS-BUILDERS 


DEVELOPING 
Fidelity and Surety Bonds, Liability Workmen’s 


Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE: 


Massachusetts Bonding Insurance Company 


BOSTON T. J. FALVEY, President 
Paid-In Capital $1,000,000 Write For Territory 























THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 


POLICIES 


oF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


TE GLA 
SAY NACCIDENT 
HEA 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 


CHICAGO Resident Manager 
55S JOHN STREET 


F. W. LAWSON New York 
General Manager 
Liability, Accident, Elmer A. Lord & Co. 
b 145 Milk St., Boston 
Burglary, Boiler and 


Resident Managers 
New England 





Credit Insurance 


Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 














4 
‘ 
‘ 


20 THE EASTERN UNDERWRITER 





February 19, 1914. 
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Ohio Farmers Insurance Company 
of LeRoy, Ohio 


Chartered 1848 


Ohio’s Oldest and Strongest Company 








Statement Jan. 1, 1914 
(N. Y. Basis) 


Reserve for Unpaid Losses........... ... ..... $72,212.41 
Reserve for Unpaid Premiums ... ............. 2,013,726.25 
Reserve for Taxes and Other Claims....... ..... 45,239.24 


$125,000.00 
1,014,445.02 


Reserve for Emergencies.... 
Net Surplus ......... 


Surplus to Policyholders .... 1,139,445.02 


$3,270,622.92 





Losses Paid Since Organization $18,063,539.73 





F. H. HAWLEY, President W. E. HAINES, Secretary 

















FINANCIAL STATEMENT 
The American Credit-Indemnity Company 


of New York 
E. M. TREAT, President 


December 31st, 1913 | 


ADMITTED ASSETS 
\ Market Value Dec. 31, 1913 / 


| Insurance Department’s Valuation, | 





ioeitnd ieee... ee ks waeeen $1,101,040.00 


oO eee CW eee ep ti Ae ee ep a ae a 51,254.74 
Pe SOE. . x o5ae oNivan ws Sees ae has Fae ee 12,207.79 
PN TRUUR Finks ois wickets Ke cameletne O40 eae 54,276.99 
| RS, ston 6 85's SSSR AEE Oh ee ee eee $1,218,779.52 


| LIABILITIES. 


RESERVE on Gross Premiums upon all unexpired risks run- 

ning one year or less from date of policy, unearned pre- 
NE 5a kk AGREES hans ead eA CD $ 339,516.47 

SPECIAL RESERVE on Gross Earned Premiums upon all 


unexpired risks running one year or less from date of 


policy, Special Reserve, 50%, ......cccsccscecsececs 166,210.19 
SPECIAL RESERVE for Losses on Policies expiring in Octo- 
ber, November and December, 1913............... 93,464.34 
RESERVE for Claims in Process of Adjustment on Bonds 
which expired prior to October |, 1913............ 33,122.00 
See Wes OE WORMMNOOE LGOOND. oe. vos c 5 5a cscs cs wedecss 7,850.00 
Commissions due or to become due to Agents............ 2.3394 
Miscellaneous Accounts (Estimated).................-- 2,000.00 
ee SE rat og PTY eee 11,251.32 
Premiums Paid in Advance, 100% (1914 Business)....... 4,980.00 
ee a ee eee 2,432.77 
Contingent Reserve for Guarantees to Policyholders....... 8,000.00 
ann a ica Sete emi erer dacs Aa eaa’s kaa $350,000.00 
ee eee er er oe G 197,217.31 
SURPLUS TO POLICYHOLDERS Le clas ene bax meee a aes 547,217.31 
WO 5 6 cnet disease +40 sine ben Raaaeaaa $1,218,779.52 


415 Locust Street . . St. Louis, Mo. 
302 Broadway . . New York, N. Y. 


OFFICES IN PRINCIPAL CITIES. 
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ESTABLISHED 1869 


U. S. BRANCH 1892 


LONDON GUARANTEE & ACCIDENT COMPANY, Limited 


Twenty-first Annual United States Branch Statement 
DECEMBER 31, 1913 


ASSETS 

State, Government and Municipal Bonds. . .$1,026,281.85 
IR ig: oni i gt: ocd ia Gig Sk ool 2,020,195.98 
First Mortgages on Real Estate.......... 5,500.00 
Cash on hand and in Bank.............. 160,389.92 
Interest due and accrued............... 47,883.98 
Premiums not over three months due in 

Sen. 4 GE. sk 5:0 0 sie cect ews 756,965.29 


ee ee Fee os 8a oa SS RS SoS Ss Cawee 





13,198.29 $4,030,415.31 


LIABILITIES 
Claim Reserve: 
Lisenby Department «0. ccccccccves $1,262,075.72 
OOO BIE. 6 5 a v0 on oe 8 00.0 407.60 
All other Departments............. 91,282.14 
Reserve for Reinsurance.............+-. 1,376,512.91 
Reserve for State Fees and Taxes....-.... 54,000.00 
Reserve for Commissions on outstanding 
premiums and all other liabilities... . 211,536.40 $3,145,814.77 


SURPLUS TO POLICYHOLDERS.................. 884,600.54 
$4,030,415.31 


Deposited With Insurance Departments and United States Trustees, $3,028,477.83 





WRITES: Employer’s Liability, General Liability, Workmen’s Compensation, Workmen’s 
Collective, Elevator, Teams, Automobile, General Accident, Health, Credit, Burglary 


and Boiler Insurance. 


Head Office . . CHICAGO, ILL. 


WALTERS, KELLY & COMPANY, 
Metropolitan Managers, 
55 JOHN STREET, NEW YORK, N. Y. 


STOKES, PACKARD, HAUGHTON & SMITH, 
Resident Managers Middle Dept., 
434 WALNUT STREET, PHILADELPHIA, PA. 


F. W. LAWSON . . 


ELMER A. LORD & CO., 
Resident Managers New England Dept., 
145 MILK STREET, 


General Manager 


BOSTON, MASS. 


GALLIVAN & O’DONNELL, 
General Agents, 


| 48 CUSTOM HOUSE STREET, PROVIDENCE, R. L. 




















